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Sparks 


Picked from Packard’s 
Report 
Sloan Reviews ’39 
GM’s *40 Features 
Ford’s Senior Dealer 


eo 


By 
Chris Sinsabaugh 







eeacee the company’s oan 
ion program, which has us 
auutet its fifth year, Packard’s 
president, Max Gilman, in his an- 
mal report to his stockholders, 
tls us that, according to reports 
te has received, there are some 
000 Packards owned in this 
country. Altogether, more than 
three-quarters of a million Pack- 
wds have been produced since the 
frst one was built 40 years ago. 
Nearly half of these has been 
tuned out during the past five 
yars in which the expansion plan 
has been in operation. 
Just prior to the expansion pro- 
gam Packard prices started ap- 
proximately at $2,510. Currently, 
md at the end of 1939, Packard 
prices started at $867 (delivered in 
Detroit, state taxes extra) a re- 
duction of 65 percent. As a result 
of these substantial reductions, the 
company’s potential market, which 
formerly had been limited to 1 
preent of all cars sold in this 
country, has now been increased 
| to the extent that they are directly 
competitive with 40 percent of the 
total domestic sales of all makes 
of cars, Gilman writes. 
* * * 


_PACKARD’S production capac- 
iy has been increased to at least 
three times the former potential 
output without the addition of fac- 
tory buildings other than enclosed, 
connecting bridges. The domestic 
sales and service organization is 
three times its former size and 
foreign outlets have been more 
than doubled. 

September through Decemher, 
89, sales have increased 70.5 per- 
tent over the corresponding 
months of the 1939 model year. 
, Gilman adds, a recently 
tmpleted survey of domestic sales 
that for every 100 new 
sold, competitive used 
been taken in on 50. 
of those 50 competitive 
- car sales shows that 38 of 
rently 
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were cars with models cur- 
at lower prices and 
volume in comparison 
and 12 were cars 
mine a higher prices and smaller 
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AT THE TURN 
of the ar 
(See SPARKS, Page 19, Col. 1)” 





INDUS 





DETROIT, MARCH 25, 1940 





Straw Vote Runs 
105 to 2 Against 


Patman Measure 


Straw Votes Also Oppose 
Federal Legislation 
of All Types 


By Pete Wemhoff 
Associate Editor 


DETROIT.—Overwhelming 
opposition among dealers to 
the proposed Patman-Horner 
bill, in particular, and all 
federal legislation, in general, 
is indicated by incomplete returns 
from Automotive News’ straw vote 
on the two proposals. With ballots 
in the week-old poll just coming in 


from the west coast, dealers thus 
far are voting: 


For Patman bill—2; Against 
Patman bill—105. For federal 
legislation—3; Against 104. 


Since the straw ballots thus far 
hail from all sections of the coun- 
try, metropolises and hamlets 
alike, the poll to date provides a 
significant cross-section of dealer 
opinion, despite the fact that the 
number of votes received comprises 
a@ meager portion of the nation’s 
40,000 dealers. 


Significant, too, is the fact that 
a majority of the straw ballots so 
far have been sent in by the so- 
called “small-time” dealers, from 
whom sponsors of the Patman- 
Horner regulatory bill apparently 
had expected their greatest sup- 
port. 


Except for a lone dissenter, all 
anti-Patman voters were equally 
vehement in their opposition to all 
forms of federal legislation. One 
dealer, while voicing dissatisfac- 
tion with the Patman Dill, indi- 

(Continued on Page 6, Col. 1) 
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How They're Voting 


Results to date in Automotive 
News’ straw vote on the Pat- 
man-Horner bill and federal 
legislation are as follows: 


PATMAN BILL 
For—2 Against—105 


FEDERAL LEGISLATION 
Against—104 


Another ballot, for use by 
those dealer-readers who missed 
last week’s, will be found on 
page 6 in today’s issue. 


Conn. Used Car 
Law Ruled Void; 


Injunction Issued 


WATERBURY, Conn. — Superior 
Court Judge Frank P. McEvoy has 
voided the state law requiring the 
motor vehicle commissioner to col- 
lect $10 registration fee on every 
used car brought into Connecticut 
for sale or resale. The judge 
issued a permanent injunction re- 
straining Michael A. Connor, motor 
vehicle commissioner, from collect- 
ing the fee and from demanding 
proof of title for any vehicle. 

Judge McEvoy held that the law, 
if enforced, would drive out of 
business used car dealers who ob- 
tain cars from other states and 
that the law resulted in interfer- 
ence with interstate oommerce. 
The case was brought by a group 
of used car dealers in the larger 
Connecticut cities. 

The state may appeal to higher 
courts, but there was no indication 
of immediate plans for such action. 
The law was enacted by the 1939 
state legislature. Its purpose, as 
explained by supporters, was to 
protect the public against such 
practices as importing repainted 
taxicabs of recent model but high 
mileage, stolen cars. 
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GM Workers to Vote Apr. 17; 
CIO Asks Contract Parleys 


DETROIT.—Coincident with se- 
lection of Apr. 17 as the date for 
the National Labor Relations 
Board employe elections in 59 
General Motors plants, the CIO- 
UAW last week announced that it 
had notified GM of a desire to re- 
vise the present contract, which 
may be done,on 60 days’ notice by 
either side. 

In announcing plans for the 
biggest election in NLRB history, 
covering 125,000 workers in 11 
states, Director Frank H. Bowen 
commended the corporation for its 
co-operation in setting details for 
the poll. 

“As a result,” Bowen said, “ac- 
tual voting will be done within the 
plants and during working hours. 
The corporation is also erecting 
the necessary booths and election 


| machinery at favorable points in 


the plants so that voting may be 
need and the elections held 


with the least possible interference 
with production schedules.” 

Ballots will be counted the day 
following the election, in each of 
the 24 cities where plants are lo- 
cated. The final result will be an- 
nounced in Detroit. 

In most plants workers will be 
given the choice of CIO-UAW, 
AFL-UAW or neither union. In a 
few plants AFL craft unions will 
appear on the ballots. 

By stipulation, GM previously 
had agreed that, although each 
plant represents a separate bar- 
gaining unit, it will negotiate with 
the international union on issues 
which are common to all plants in 
which that union wins a majority. 

A statement by the CIO-UAW 
declared that the union “has taken 
all steps required under the exist- 
ing agreement with GM to insure 
orderly negotiations for an im- 
proved contract as soon as the 
elections are over.” 
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ATMAN BILL DEFEAT INDICATED: 


TRY WINS FTC CODE DELAY 


Opponenis Are Granted 


10 Days to File Briefs 


Hopes That Rules Would Be Discarded 
Grow Fainter Despite Opposition from 
22,000 Dealers at Hearing 


By William C. Callahan 
Managing Editor ; 
DETROIT.—Ten days’ extension of time in which to file 
additional briefs, in opposition to the promulgation of a 
code of ethics for the automotive industry by the Federal 
Trade Commission, was granted by the commission at a 
hearing in Washington Wednesday. The extension would 
expire Mar. 30. What action the commission will take still 


remains to be seen. Protests were entered against 


the rules 


as drawn at present by practically every branch of the in- 


dustry. Revisions were re- 
quested by consumer groups 
as well. 

Should the commission proceed 
with the promulgation of the rules 
either with or without revision, 
which seems entirely probable at 
this time, the effectiveness of the 
code will still depend entirely upon 
how much the members of the in- 
dustry put it to use. 

Representing the dealers at the 
hearing Wednesday was Donald R. 
Richberg, former NRA head, col- 
laborating with Charles Bishop, 
NADA attorney in representing 
both the National Automobile 
Dealers Assn. and the Automotive 
Trade Assn. Managers Assn. Rich- 
berg told the commission that he 
represented better than 22,000 deal- 
ers who felt that no code was re- 
quired at this time and that tice 
present code as written did not 
cover the difficulties of the in- 
dustry as outlined in the finding 
of the commission itself during the 
Withrow investigation of the in- 
dustry. 


These suggestions he cited as: 
1 Revisions in factory- dealer 
agreements providing that 
manufacturers impose less restric- 
tion upon their dealers in the 
management of their business. 
2 Quota requirements and ship- 
ments of cars based upon mu- 


tual agreement. 
(Continued on Page 12, Col. 1) 


The Top Ten 


PASSENGER CARS 


Chevrolet 65,979— 1 
Ford 
Plymouth 
Buick 


52,699— 2 
41,727— $ 


Dodge 

Pontiac 

Oldsmobile 15,5449— 7 
Chrysler 71,952— 8 
Studebaker 4,917—13 
Mercury 6,227— 9 

Total All Makes 
375,750 284,301 


For complete standings of all 
makes, see Page 15, this issue. 












Mass. Registrar 
Won’t OK Sealed 
Beam Headlights 


By Jim Sullivan 
Staff Correspondent 

BOSTON.—Frank A. 
motor registrar of Massachusetts, 
last week declared that the new 
Sealed Beam headlamps are al- 
together too glaring, and that it 
will not be approved until the 
candlepower has been cut down to 
50,000. Moreover, he announced 
that all owners of 1940 cars with 
the new lamps are required to dim 
their lights when approaching an- 
other vehicle. 

“So far as Massachusetts is con- 
cerned the Sealed Beam lamp is a 
nuisance, but we are compelled to 
tolerate it, at present,” he said. “It 
is altogether too glaring and gives 
forth a beam far greater than is 
necessary. 

“Because of deterioration, old 
automobiles have lights of about 
25,000 candlepower compared to 
the new lights which have 175,000 
and which do not deteriorate. In 
principle, the new Sealed Beam 
lamp is a great improvement over 
the existing lamp, but I shall not 
approve it until it is presented for 
approval with the equivalent of 
50,000 candlepower. In order to 
equalize driving conditions until 
then, motorists with new cars 
must always dim their lights and 
drivers of old cars must never 
do it.” 

Just what the outcome will be 
is difficult to say at this time. Of 

(Continued on Page 14, Col. 1) 


153 Major Cities Show 
10% Gain in Fatalities 
WASHINGTON. — Motor-vehicle 
fatalities in 153 major cities dur- 
ing the first 10 weeks of 1940 to- 
taled 1,565 compared with 1,423 for 
1939, an increase of 10 percent, ac- 


cording to the U. S. bureau of the 
census. 


Deaths caused by motor vehicles 
in the 153 cities during the week 
ending Mar. 9 totaled 161, or 48 


more than in the corresponding 
week of last year. 
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California Dealers Unanimously 





300 Attend Annual Session; 
Jacobs Will Head Assn. 


By Leon J. Pinkson 

Staff Correspondent 
SAN FRANCISCO.—More than 
300 dealers, attending the annual 
meeting of the Northern Cali- 
fornia Motor Car Dealers Assn. 
here last week, unanimously went 
on record as opposed to the Pat- 
man-Horner bill. The resolution 
followed talks and floor discussions 
on the regulatory measure now 


Chevrolet Output 
Of 1940 Models 
Reaches 600,000 


DETROIT.—Domestic production 
of 600,000 Chevrolets since manu- 
facture of the 1940 models began 
was announced Wednesday by M. 
E. Coyle, general manager, who 
described this volume as “the re- 
quired supply to meet an unusual 
demand for this year’s car.” 

“Production of 600,000 1940 Chev- 
rolets since the first units were 
built barely six months ago is an 
unusual production record,” Coyle 
said. “This volume is noteworthy 
because it is a direct reflection of 
buyer demand. 

“Extent of this demand is indi- 
cated by the fact that in January 
and February, the latest period for 
which complete figures are avail- 
able, Chevrolet retail sales in the 
United States were 446 percent 
greater than for the same period 
in 1939.” 





Reich Develops 
A New Type of 
Brake Lining 


WASHINGTON.—A new type of 
automotive brake-lining, which dis- 
penses entirely with the use of asbes- 
tos, is reported to have been devel- 
oped in Germany, according to the 
U. S. department of commerce. 


The new lining is made of alumi- 
num metal wood, incorporated with 
synthetic “Buna” rubber, as binding 
material. In contrast to pure metal 
lining, the metal-fiber lining does 
not react injuriously on the metal 
surface to which it is applied, ac- 
cording to reports. 

The new lining, it is claimed in 
Germany, is not only the equal of 
brake-linings manufactured from 
asbestos, rubber and other imported 
materials, but for some purposes it 
is definitely superior. By dispensing 
with imported raw materials, it is 
claimed, the Reich is now in a posi- 
tion to place its manufacture of 
automotive brake-linings on a strict- 
ly domestic raw-material basis. 


Goodrich Expands 


os. - eeeeen s é now one- 
sto’ actory building in the reclaim- 
fag ‘division of B. F. Goodrich Co. has 
been started. Construction work is also 
under vy in Akron on an addition to 
oe Odd. Maiipment costing. $100,000 will 
000. uipment costing i w 
be housed : the new building. 













being voted on by the nation’s 
dealer body. 


Officers elected for the coming 
year are John J. Jacobs, Sacra- 
mento, president; Carl Voss, of 
Salinas, vice-president; J. H. Wil- 
liams, of Santa Rosa, treasurer, 
and H. A. Crockard, of Roseville, 
secretary. Directors named were: 

Cc. Weaver, Oakland; Carl 
Gustaffson, Eureka; Charlie Mc- 
Gimpsey, Dixon; Jack Hunt, San 
Rafael; Glen Stater, president of 
San Francisco Motor Car Dealer 
Assn.; Glen Smallcomb, Burling- 
ame; R. J. Benson, San Jose; R. 
K. Sturgeon, Tulare; Dave Gal- 
braith, Marysville; John Eagal, 
Stockton; Joe Gaestel, Merced; 
Jess Rodman, Fresno, and Ralph 
S. Watkins, Chico. 


The business session was pre- 
sided over by retiring president 
Glen Smailcomb, of Burlingame. 
The guest speaker, Carl Heussy, 
attorney for the Washington State 
Automobile Dealers’ Assn. outlined 
provisions of the Federal Trade 
Commission code. 


Tod Bates, manager of the San 
Francisco Motor Car Dealer Assn., 
analyzed the wage-hour bill. The 
California unfair practices act was 
explained and clarified for the 
dealer group by L. H. Penney. 

At the evening session, which 
was held in the Gold ballroom of 
the Palace Hotel, Philip Klutznick, 
attorney for the Nebraska State 
Automobile Dealers’ Assn., dis- 
cussed and explained the workings 
of “Federal Regulation in Busi- 
ness.” 


He pointed out the dangers of 
federal control and declared that 
any such legislation should be 
carefully analyzed before it was 
indorsed. A prime necessity for its 
success, in his opinion, is that it 
be sympathetically administered 
and, furthermore, from the dealers’ 
standpoint, any such law should 
be so enacted that it can easily be 
repealed if it is found that it 
strangles free enterprise on the 
part of the dealer or works to the 
disadvantage of both dealer and 
motor buying public. 


Zephyr Dealers 
From N.Y. Drive 
Away 100 Cars 


DETROIT.—A party of 147 Lin- 
coln-Zephyr dealers, salesmen and 
customers from the New York 
metropolitan district arrived last 
week by special train for a two- 
day visit at the Ford and Lincoln 
Motor Co. plants before driving 
home in more than 100 new Lin- 
coln-Zephyr cars. 

The group made a tour of the 
Ford Rouge plant Monday morn- 
ing, and after luncheon at Dear- 
born Inn saw Greenfield Village. 
Tuesday morning the group went 
to the Lincoln plant, and the new- 
car caravan left for New York be- 
fore noon. 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 


ence book wherever automotive infor- 
mation is desired. 





T OF MORE than 1,500 economy runs, held in as many key American 
ok a Studebaker’s National Economy Week, Mar. 16-23, got under way 
in South Bend under the watchful eye of Geo. D. Keller, vice-president in 
charge of sales. In_ each of the cities the local Studebaker dealer staged the 
test of the Studebaker Champion’s ability to deliver miles per gallon of gaso- 
line, with a ag citizen as driver and a local automobile or police official 


as observer. 


hown here are, left to right, Keller, holding the official calibrated 


container used in the tests; Harry S. Briggs. South Bend city controller and 


acting mayor who was driver in the South 


nd test; Harry E. Bolt, general 


rman s Civic Safety Council and observer during the test; 
Dy Gilbert _ Beste Bent ponman-Schaus- Freeman Co., Studebaker’s South 


Bend distributor, sponsors of the local run. 


1 V : 7 - ’ 
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Coast Dealers Concur... . 


ak eS BS Pos 
ty Me 


SNAPPED AT THE Northern California Motor Car Dealers Assn. annual 
meeting in San Francisco last week. The fact that John J. Jacobs, of Sacra- 
mento, newly elected president of the organization, has his back turned on 
Philip Klutznick, attorney for the Nebras 
is in no way a slight to the attorney who was one of the 
session, but merely a case of bad — 

e 


Ford dealer in terms of service in 


ganization, just as the camera clicked. 





DEALER PRESIDENTS, members of the Northern California Motor Car 
Dealers Assn., left to right, Glen Smalicomb, retiring president; John J. Jacobs, 


newly elected president, and Glen C. Stater 
Car lers Assn., which is affiliated with 


CHICAGO Directors of the|C. P. Dreiske, 
Chicago Automobile Trade Assn.| branch manager; H. T. Hollings- 
announced last week that the 4ist head, Nash _ distributor; 
Kenderdine, Buick dealer and, as 
an ex-officio member, the associa- 
tion president to be elected at the 
annual meeting. 


The board voted to make the 
used car section, introduced at the 
: 1938 show, a feature of the forth- 
| coming event. F. H. Yarnall, chair- 
man for the past two years, will 
again head the used car committee. 
He is the downtown Ford-Lincoln 
Zephyr-Mercury dealer. 


Other members of the used car 
committee include R. A. Burnstine, 
Chrysler-Plymouth; J. F. Goodwin, 
Dodge - Plymouth; Charles 
manek, De Soto-Plymouth; J. F. 
McManus jr., 
Miller, Packard, and F. W. Patter- 
son sr., Oldsmobile. 

The show schedule will provide 
wo Saturdays and two Sundays, 
which proved 
i highly successful from the stand- 
point of attendance last fall. 


annual Chicago automobile show 
will be held during the nine-day 
period Oct. 26 to Nov. 3, with the 
International Amphitheatre as the 
scene. 

Also forthcoming from the meet- 
ing was announcement that M. J. 
Lanahan, Dodge-Plymouth dealer, 
and a former CATA president, has 


been reappointed as chairman of 


the executive show committee. 
Serving with Lanahan will be V. 


Willys Output 
in March Tops 





1939 by 202% 


TOLEDO.—Both production and 
factory sales of Willys passenger 
cars and commercial trucks during 
the first half of March continued 
at a fast clip, according to Joseph 
W. Frazer, president of Willys- 
Overland Motors, Inc. 

“Production during the first half 
of this month was 202.1 percent 
ahead of that in the corresponding 
period of March a year ago, and 
the accelerated pace of our factory 
sales is likewise revealed by a 
gain of 178.3 percent during the 
first 15 days of the current month 
compared to the same period last 
March,” said Frazer. 

“Factory domestic sales of 
1940 Willys cars from their intro- 
duction, through March 15, are 
107.7 percent ahead of the 1939 
model year,” added Frazer. 

“These substantial increases over 
last year,” he continued, “plus re- 
ports reaching us from all sections 
of the country, provide a sound 
basis for optimism and confidence. 
Our recently announced guaran- 
tee of 100,000 miles or three years 
on all current Willys motor cars 
and commercial trucks is being 
gratifyingly reflected everywhere 
in increasing sales.” 


IADA Sets Conclave 


DAVENPORT, Ia. — Twenty-second 
annual convention of the Iowa Automo- 
bile Dealers Assn. will be held in 
Blackhawk hotel here Apr. 4-5. Officers 
and 33 directors will be elected. 


gainst Patman Bil 





State Automobile Dealers Assn., 


pom 3 By bet Jacob d 
wor 8 in wee an 
Carl Voss of Salins, at extreme right, newly elec d viee-president of the or- 


. | market, coupled with an equalh 
-| steady gain in organization strengt 
j|as indicated by the fact that % 


since the introduction of the 1; 


president of San Francisco Motor 
© Northern California association. 


Chicago Car Show to be Held 
In Amphitheatre Oct. 26-Nov.3 


Cadillac-LaSalle 


arrangement 


Extends Service 


the 
Europe has caused shifting 
sources of supply for raw materials 
of many nations, American Nickeloid 
Co. has found increased demand for its 
pre-finished metals in many foreign 
markets, and to better serve this busi- 
ness, has established an export office 
at 201 North Wells Street, Chicago. 


VETERAN HUDSON distributors at H 
head of the Snyder Automobile Co., 
and George McFarland, right, 
Harrisburg, Pa., who entered t 
E. J. Beguhn, zone manager, 

at a Hudson sales meeting h 
at the recent NADA convent 
of service to attend the convention. 


obile business in 1908, were 
udson and Terraplane Sales Corp., Pp 
Id in Harrisburg last week. Snyder received hoD® 
ion as being the oldest automobile dealer in poi 
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Hudson Outlook 
Best in Years 


* 
For Spring Sale, 

DETROIT.—Presaging an Actin 
spring selling season, domestic f,,) + 4 
tory shipments of new Hudson can} 24 
for the three weeks ending My el 
24 gained 64 percent over the cy 
responding period & year ago, yj? 
is reported by George H. Pray 
general sales manager. Domest; FIC, 
factory shipments to date of 4 
1940 models already exceed the ¢, A 
tire 1939 season by 17,300 cap) ‘VY 
Pratt stated. gro 

“Another significant factor poin,| 
ing to a strong spring sellip 4} 
season is Hudson’s steady gain i hen 
52 key cities in the United States’ io 
Pratt said. “In these 52 key citia It 
representing a cross-section of t) 
country’s registrations, Hudgo) 
registrations for February shows 
an increase of 8 percent comp 
with the same period a year ago, 

“This steady gain in Hudsoy 
penetration of the availa, 



































































new dealers have joined Hud 


models, promises a very actiy 
spring selling season,” Pratt ¢ 
clared. 


Pontiac Reports 


March Sales as 
Best in Histon 


PONTIAC.—Retail deliveries 
Pontiac cars during the first 
days of March, as well as the 
of used cars by Pontiac dealer 
during that period, were the gre 
est for any similar period in Po 
tiac history, according to H. ] 
Klingler, president and _ gene 

r. 

Actual new car deliveries, 
Klingler, were 7,033, which is 
7 percent gain over the first 
days of March, 1939, and 49 perc 
ahead of the first 10 days of F 
ruary this year. These figures re 
resent the greatest gains Pont 
has had over corresponding 
riods of the previous year since t 
1940 models were announced 
October. 

Estimates point to the delive 
of 22,000 or more new Pontia 
during March, Klingler point 
out. Unfilled orders continue to 
more than four times greater th 
they were on the same date 
year. 

Since the announcement of t 
1940 models, a total of 99,137 1 
Pontiacs have been delivered, com 
pared to 60,283 of the 1939 mode 
as of Mar. 10, one year ago. 

Klingler pointed out that # 
used car situation is in excelle 
shape nationally as far as Ponti 
dealers are concerned. First ! 
day sales of used cars were 13,2) 
the biggest first 10 days of Mar 
in the company’s history and t 
biggest first 10 days for 
month since September, 1937. 4 
the present rate of sales there 
only a 32-day inventory of us 
cars in dealers’ stocks, he said. 


NBMA Sets Date 


AKRON.—National Battery Manuf 
turers Assn. will hold its spring met 
ing at the Greenbrier, White Sulph 
Springs, W. Va., on May 16-17. 










arrisburg meeting. Charles Spy 
York, Pa., who started selling ¢ 
Automobile 
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(= tumult and the shouting 
and we can sit back now 
ad emalt the verdict of the Fed- 
Trade Commission as_ to 
ther or not it will heed the 
of the automobile industry 
a code, such as proposed by 
is not advisable at this time. 
Down in Washington Wednesday 
commission listened atten- 
tively to the statements by various 
ups representing sections of the 
industry—extended 10 days time in 
which to file further arguments 
and recommendations. Then ad- 


i journed. * * * 


It is my opinion, as well as 
that of several others, that we 
have @ very splendid chance of 
Mi still getting the code in spite of 
“l the protest. My opinion is based 
upon the fact that the FTC 
gems to be going right down 
bl the line in promulgating industry 
eodes. During the past few weeks 
they have ground out one for 
the umbrella industry and one 
for the tuna fish industry. The 
gutomobile industry falls right 
4 in with these and, except for the 
fact that the products of one of 
these (some people say two) 
come in cans, the industries are 
all the same in the purview of 
the commission. | 4 


Purpose of Code 


AMENTALLY, the code in 
my estimation, will mean little 
or nothing so far as our industry 
is concerned, providing it is not a 
frrerunner of things still to come. 
dealer§ The purpose of an FTC code is to 
le grealidefine rules for conduct within an 
in Pomindustry. This is done by estab- 
o H. Wishing, by agreement within the 
gener industry, that certain practices 
nw employed are inimical to the 
ies, saifinterests of the industry and the 
ch is gwblic. No effort is made to out- 
first Bline what you can do; merely what 
) perceliyou can’t do. The commission it- 
of Féjeif engages in no active policing 
ires reyjot a code after it has been pro- 
Pontisj mulgated, except in cases where 
ling pycomplaints are lodged by an al- 
since tijleged member of the industry 
inced Magainst another member of the in- 


deliver * ¢ #& 
Pontiag As a matter of fact such com- 
pointe plaints could be lodged at the 
ue to present time, even though no 
iter thaj code is in existence. Therefore, 
date lag while the code itself will not 
bring a fundamental change in 
t of trelations in our industry, its 
},137 neq psychological effect may be dif- 
ed, comj ferent. That is, many dealers 
9 mode§ will consider that the promulga- 
r0. tion of the code does imply cer- 
that ti tain changes in our laws or 
excelle! relationships, which may 
; Pontisj kad to constant wrangling and 
First 1 which will benefit 
re 13,2 oan the industry nor its cus- 


whe 
pleds 
that 

FTC, 


























>f Mare rs. Many of the clauses of 
and tthe proposed rules, as was 
for pointed out by both Donald 
1937. rg and Charles Bishop, 
there xuomeys representing both the 
of us National Automobile Dealers 
. said. | Asm and the Automotive Trade 
| ro Managers group, fail to 
fe Clearly some of the acts 
Manufx} “Usidered unfair and as a result 
ing met dealers may indulge in 
e. ulph Practices which violate the code 
17. Without having the least inten- 





tion of doing so. 


* ¢ *£ 


What Is Lawful? 


HIS ig particularly true in the 
mee of Article 26 in the present 
se, code, which makes it 
Unfair trade practice for any 
member of the industry, directly 
x indirectly, to enter into, or to 
ao ro unlawful combi- 
my control used car 
anes. As Richberg pointed 
Dans <A Wording of this section 
» > “lawful combinations, 
there 















may lead to the belief that 
™ ney, be lawful combinations 
anee cont. effect used car allow- 
dealers ol. Thus no group of 
2g upon ould be safe in embark- 
adelpbil Without any effort along this line, 
ed hotFthe. effing the risk of having 
r in pom, orts declared unlawful. On 

Richberg said, the 
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eaters hal ns ee 


By William C. Callahan 


clause “becomes a threat of prose- 
cution, rather than a guide to con- 
duct.” 

*s> * * 

Now it seems wholly possible 
to me that there may be many 
methods by which guides to used 
car values could be supplied to 
dealers, which would be strictly 
within the law and not a viola- 
tion of U. S. anti-trust provisions 
against price-fixing. Stock mar- 
ket reports, which are published 
daily in metropolitan papers, cer- 
tainly cannot be regarded as 
price-fixing. Our difficulty in the 
dealer field seems to be in our 
inability to get dealers to be 
guided by such reports, without 
taking punitive measures to in- 
sure adherence, and as quickly 
as we do that, even by consent 
among a group of dealers, we 
are getting on dangerous ground. 
Of course our weakness in this 
direction lies in our acceptance 
of the fallacy that we can pay 
above the market value for used 
cars in order to bring in the 
profit accruing from the sale of 
@ used car. 


s. * * 


Protects Only a Few 


AMENTALLY, though this 
clause in the FTC code is de- 
signed to protect the consumer 
from price-fixing, it actually pro- 
tects only a small part of the con- 
sumers—the new car buyer—while 
the used car buyer and the dealer 
split the cost. Thus, while the 
article recognizes the element of 
price-fixing in any attempt to con- 
trol used car allowance values, it 
completely ignores the element of 
price-cutting which our present 
practice creates in the new car 
market. 
s+ + *& 

Here again I think Richberg 
made a strong observation when 
he pointed out that the original 
purpose of FTC was to help 
business to eliminate unfair 
practices within an industry 
that, of themselves, created 
conditions inimical to the pub- 
lic’s interest. That is, among its 
purposes was to help in the es- 
tablishment of clean, upright 
business methods which would 
place a business on a high plane 
and in this way assure its finan- 
cial security and honest dealings 
with its customers. In late years, 
he pointed out, the commission 
seems to have put too much 
emphasis on the consumers’ in- 
terest to the exclusion of the in- 
terests of the businesses in- 
volved. This seems to fit the 
above case where the commis- 
sion would protect the over- 
allowance of a used car even 
though this came from new car 
price - cutting, and this factor 
alone is perhaps one of the most 
disturbing in. the industry. 


After Then—W hat? 

FTER the hearing Wednesday, 

I felt quite optimistic that the 
commission may go so far as to 
recast some of its rules, if, upon 
reconsideration of them in the 
light of new evidence, it may con- 
sider such a course advisable. I 
am not at all sanguine that the 
code as a whole will be discarded 
or delayed. ; 

Now as I said before, the pro- 
mulgation of the code will not 
in any way affect relationships 
in our industry. And probably 
will not affect the relations be- 
tween dealers and their cus- 
tomers. The only question I have 
in my mind is after all industries 
are coded—What? 

s* + * 

A* the present time the FTC 

acts only upon the complaint 
of some injured party. Thus, if 
none of us seeks redress under the 
code, the code becomes as dormant 
and innocuous as a wort on a 
pickle. But—and it’s a big but— 
all that would be required to 
change all that would be the en- 
actment of legislation turning the 
commission from an advisory body 
to a policing and investigating 

(Continued on Page 19, Col. 4) 
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Arkansas Dealers Assail 


Patman Bill, FTC’s Code 


HOT SPRINGS, Ark.—Attacking 
federal regulation as “further cur- 
tailment and discouragement of 
private initiative and enterprise,” 
Arkansas Automobile Dealers 
Assn., Inc., at its annual conven- 
tion here adopted a resolution op- 
posing both the Patman bill and 
the proposed federal trade com- 


Mo. Dealers Vote 
Their Opposition 
to FTC Code 


KANSAS CITY.—Missouri State 
Dealers Assn. held its March meet- 
ing at St. Joseph. These monthly 
meetings are being conducted in 
the larger cities throughout the 
state and are being enthusiastic- 
ally received, it is reported. The 
organization has been in operation 
less than two years. 


The executive committee recom- 
mended to the board of directors 
that the annual meeting in June 
be held at Columbia. They also 
passed a resolution, after receiving 
reports from the dealers of the 
state, against any changes in the 
Fair Trade Practice laws. 





Kettering Asked to Head 

U.S. Patent System Fete 

WASHINGTON.—Charles F. Ket- 
tering, president General Motors 
Research Corp., has been invited 
to take the general chairmanship 
of the executive committee and 
membership on the general com- 
mission established to formulate 
plans for a celebration commemo- 
rating the 150th anniversary of the 
United States patent system, it is 
announced by Harry L. Hopkins, 
secretary of commerce. 

President Roosevelt has signed a 
joint resolution passed by the 
House of Representatives and the 
Senate, setting up a commission 
charged with appropriately cele- 
brating Apr. 10, as Inventors and 
Patent Day. 


mission code. The resolution was 
adopted unanimously. 

T. P. Marks, of El Dorado, was 
elected president of the associa- 
tion to sueceed Rudd Ross, of Fort 
Smith. Ross becomes executive 


Ohio Dealers Oppose 
Patman-Horner Bill 


COLUMBUS, O.— Trustees of 
the Ohio Automobile Dealers 


Assn. have unanimously adopted 
a resolution opposing the Pat- 
man-Horner bill, according to 
Verna P. Conner, manager of 
the association. 


vice-president. Also elected were: 

Henry Thomas, Little Rock, 
treasurer; J. W. Lenon, Little 
Rock, secretary-business manager, 
and the following vice-presidents: 
Louis Eisenmann, Little Rock; 
Tom Little, Blytheville; Leo Grif- 
fin, Little Rock; Clare Cargile, 
Texarkana; Louis McDaniels, For- 
rest City; Clyde Randall, Fort 
Smith, and H. F. Trotter, 
Bluff. 

Directors named include Hardin 
Bale, Little Rock; C. L. Randall, 


Fort Smith; Tom McNeil, Rogers; h 


Leo Griffin, Little Rock; Judge 
Johnson, West Memphis; Edgar 
Pryor, Camden; Felix Smart, Pine 
Bluff; Henry Trotter, Pine Bluff; 
W. R. Weaver, Jonesboro; H. K. 
Barwick, Wynne; Rudd Ross, Fort 
Smith; H. C. Thomas, Little Rock; 
L. C. Cargile, Texarkana; Raymond 
Rebsamen, Little Rock, and Oliver 
Dreyer, Texarkana. 


Car Sales Climbing Climbing as 


Employment Gains 
NIAGARA FALLS, N. Y.—With 
employment still continuing to 
show a_ gain here, automobile 
sales are climbing steadily and 
dealers are optimistic over the 
prospects for spring. There was a 
slight increase in industrial em- 
ployment in this city during Feb- 
ruary over the preceding month, 
despite the let-down recorded in 
most other industrial centers in 
the East. 





aryland Dealers Are Opposed 


Voice Objections 
to Patman Bill, 
Fair Trade Code 


BALTIMORE.—Objecting to be- 
ing regimented and classed in 
interstate commerce, members of 
the Automobile Trade Assn. of 
Maryland have unanimously 
adopted resolutions opposing the 
Patman-Horner bill and the Fed- 
eral Trade Commission’s proposed 
code. 

In the anti-Patman bill resolu- 
tion, Maryland dealers declared 


Minn., Minneapolis 
Dealers Vote ‘No’ 
MINNEAPOLIS. — Minnesota 
Automobile Dealers’ Assn. has 
Passed a resolution - opposing 


the Patman bill, 
WwW. G. Shaw, 


president of the NADA. 


A resolution opposing the 
Patman bill, has also been 
adopted by Minneapolis Auto- 
mobile Dealers Assn. The fol- 
lowing officers were elected for 
this association: W. G. Shaw, 
president; Bert Baston, vice- 
president; A. K. McDonald, 
secretary-treasurer, and H. M. 

executive secretary. 





that “more substantial progress in 
factory, dealer, public, employer 
and employe relations can be ac- 
complished by the conference table 
methods, if properly applied.” 
The resolution also pointed out 
that, since retail automobile deal- 
ers employ the greatest number 
of dependent workers in any 
branch of the industry, application 
of federal control which “conflicts 
with state rights” might result in 
increasing unemployment. Such 
federal control “deprives this group 
of small business employers of 
those state rights and privileges 
guaranteed them by the U. S. con- 
stitution,” the resolution said. 


In the resolution opposing the 
FTC code, the ATAM denied that 
dealers’ business is interstate in 
character. Members conceded that 
“it may be the right of the FTC 
to regulate the business of the 
automobile manufacturers, but 
strenuously object to being classed 
with the automobile manufacturer 
as coming under or amenable to 
federal trade practice rules.” 


Graham Starts 
Sub-Assemblies 
On ‘Hollywood’ 


DETROIT.—Start of sub-assemb- 
lies the past week by the Graham- 
Paige Motors Corp. on a com- 
pletely new car—named the “Holly- 
wood” last summer when plans for 
the new line were first drafted—is 
announced by Joseph B. Graham, 
president. 

With sub-assemblies well under 
way, and with parts and materials 
shipments arriving daily at the 
West Warren avenue plant here, 
final assemblies are expected to 
start within a few days, Graham 





Pine | said 


Several hundred men were sum- 
moned back to work last week to 
supplement the 150 key men who 
ad been conducting “pilot tests” 
on new machinery and new fix- 
ture installations during the past 
few weeks, Graham said. Within 
a few weeks about 2,500 men will 
be back on the job turning out in 
the neighborhood of 100 cars a day, 
according to present plans. 


Three new lines of passenger 
cars are contemplated in the pres- 
ent program: the Graham “Senior” 
in two price ranges, and two 
wholly new cars, the Graham 
“Hollywood” and “Clipper” lines. 
All are said to offer advanced 
styling and engineering and manu- 
facturing qualities. First produc- 
tion cars will be the Senior and 
Hollywood lines, the Clipper only 
now receiving a final engineering 
okay. This line is expected to reach 
the market in May. 

Shipments to distributors and 
dealers of the Senior and Holly- 
wood models are expected to be 


| under way by the end of March. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1983). 
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Wage-Hour Act 


OWN in Texas, as well as in several other sections of 

the country, suits have been instituted against auto- 
mobile dealers under the Federal Wage-Hour law. One suit 
in Texas at the present time involves several thousand dol- 
lars allegedly due to workers, while others in various parts 
of the country run around $500. 

In many cases, to lose a suit of this proportion, would 
mean driving a dealer out of business. Unfortunately, dealers 
as a whole have not been able to obtain a clear understand- 
ing in regard to their position under these laws since, as 
federal laws, they can be applied only to those involved in 
interstate commerce. In some cases, it has been charged 
that interstate commerce was involved when a dealer en- 
gaged in the sale of parts at wholesale, which were pur- 
chased in another state. Wholesaling used cars into another 
state may also make the dealer subject to these laws. There 
has been further question as to whether such operation 
subjects the entire dealership to the terms of the wage- 
hour laws or only such employes as are engaged in the ac- 
tual handling of the parts in question. 

This whole situation is fraught with difficulty because of 
the fact that officials administering the law have been hesi- 
tant to rule definitely just what the dealers’ position is. 
Naturally, these officials cannot start suit until they feel 
that a dealer has violated the law which would mean that 
the dealer will, in the long run, be held accountable for in- 
fractions of a law which he had every reason to feel had no 
a to his business. 

aking the effectiveness of a law retroactive to the time 
of its enactment, when as a matter of fact the offender has 
not been adjudged as subject to the law until his trial is 
ended, seems a little unfair to us. An early and clarifying 
decision in this case is urgently needed. At the present time 
many dealers are sailing along completely unconscious of 
the fact that these laws apply to their operations. A de- 
cision by the U. S. supreme court, upholding the application 
of the law to all dealers in the United States, might bring 
about a wholesale bankruptcy among smaller capitalized 
outlets. 

Our advice to dealers down the line is to make every ef- 
fort to find out just where they stand in relation to these 
laws. And if you are unable to obtain a definite decision, 
your next best move would be either to comply with them 
or to set up reserves against a time when a court decision 
might bring you under their provisions on a retroactive 
basis. 


The Patman Poll 


N2 with any intention of influencing opinion, but merely 
to test sentiment among dealers, AUTOMOTIVE NEWS 
last week started a straw ballot among dealers on the pro- 
posed Patman bill. We are happy to report that in the num- 
ber of votes so far received—107 to be exact—the prepon- 
derance of those opposed to legislation is far too great to 
question the outcome of the official national poll being con- 
ducted by the National Automobile Dealers Assn. _ 

Our count to date stands at 105 against the bill—to 2 
votes for it. We think this return should give pause to any 
organization now considering legislation as a cure-all for 
trade troubles. On the other hand, we cannot feel that this 
vote indicates that the troubles complained against are gone. 
It is merely an expression against the curative, and a change 
of medicine is still in order. 





A NEW One need 
TRANSPORTATION look no fur- 
ERA! ther than 

the transpor- 





tation industry 
States to prove conclusively that | 
private ownership and free com-| 
petition result in great benefit to 
the public. This fact is impressed 
on me because I have been travel- 
ing considerably both by air and 
rail during the past 30 days and 
even had occasion to use a modern 
bus which I must admit was a 
revelation to me in comfort, con- 
venience and economy. 
* * ¢ 


The competition between these 
three major forms of land trans- 
portation, (all of which have to 
compete, of course, with the 30,- 
000,000 privately owned automo- 
biles in the United States) is re- 
sulting in an improvement in 
comfort to the passengers which 
one finds it not easy to keep 
abreast of. I have been a rather 
constant user of commercial air- 
lines practically since the first 
regularly scheduled line was in- 
augurated by Henry Ford between 
Detroit and Grand Rapids. I must 
admit that now I would not think 
of flying in some of the old crates 
which depended almost entirely 
for safety on the pilot at the con- 
trols. My friends shook their heads 
and my wife refused to let me fly 
away, but when I flew home and 
advised her I had landed safely it 
was all right. 

s+ ¢ # 


For the past 15 years or so I 
have at least been one of the air- 
line’s rather consistent customers 
and I am sure there‘ are a great 
many of my non-flying friends 
who have no conception of the 
amazing growth of passenger fly- 
ing in the United States. They 
see figures quoted by the various 
airlines indicating 100 percent 
growth in passenger miles flown, 
but figures after all leave a small 
impression. Most folks who don’t 
fly seem to keep as far away as 
possible from the airports which 
might offer a temptation. 

s + 8 


The standard Douglas 22-place 
planes which are now used on 
most of the airways I travel are 
as standard in appearance and 
equipment as the Pullman sleepers 
of 10 years ago. One climbs out of 
one plane on one airline and on to 
another at a junction point and 
would not realize he had changed 
planes, if the stewardess did not 
happen to be a more attractive 
blonde than the brunette he had 
bid farewell to on the last flight. 
Service on the various lines has 
been standardized. Attractive meals 
are served without cost if you are 
in flight during meal time. Hot 
coffee, bouillon or fruit juices are 
always available without cost. 
There is almost a universal esprit 
de corps among the personnel of 
all the airlines. The fact that I 
have never seen one accept a tip 
or even heard of anyone offering a 
gratuity probably has something 
to do with the attitude of both 
personnel and passengers. 

s- + # 


My reason for pointing out the 
airway’s advantages is to draw a 
comparison with the railways 
which, too, are answering this 
improved service with modern 
streamlined trains. My experience 
recently has been that the old- 
fashioned trains are running 
practically empty. I went into 
Pittsburgh the other night on a 
Chicago sleeper and aboard there 
was only one other passenger be- 
side myself. On the other hand, 
such trains as the Mercury now 
running between Detroit, Cleveland 
and Chicago, is loaded constantly 
as all seats not only in Pullmans, 
but in the coaches are reserved in 


advance. 
+” * & 


The modern bus has the extra 
advantage of taking you from the 
heart of a city to the heart of 
your destination, a great advantage 
over the airlines, whose greatest | 
handicap is the average 45-minute | 
distance from the down town sec- | 
tion.—G. M. S. 
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Sales 


At intervals I have sent AvuTo- 
MOTIVE News items on registrations 
in the city of Denver. Shortly after 
the first of March, I mailed them 
a statement of conditions in Den- 
ver together with registrations of 
automobiles and trucks. The fig- 
ures showed Ford was leading in 
sales in the city of Denver. The 
article was confirmed by a state- 
ment from the Denver Automobile 
Dealers Assn. At the time this 
letter was sent in I made a state- 
ment to the Denver branch of the 
Ford Motor Co. that it wouldn’t 
be published owing to the fact that 
it showed Ford leadership. This is 
exactly what happened. 

For a number of years it appears 
to me that Automotive News has 
spent much effort in heralding the 
accomplishments of General Mo- 
tors and particularly, Chevrolet. 

I have been a_ subscriber to 
AvutTomoTivE News almost since it 
was first published — dating clear 
back to the days when it was a 
daily. I realize that I am not 
your official correspondent, but I 
have had _ sufficient mewspaper 
training to know a news item and, 
frankly, I am very much disap- 
pointed that this article wasn’t 
run. However, I expected it.— 
Alston M. McCarty, president Mc- 
Carty-Sherman Motor Co., Denver. 


Eprror’s Note: The Denver report 
from Mr. McCarty appeared under 
our letters to the editor column 
headed “In This Corner” on Mar. 
18. Mr. McCarty’s letter was dated 
Mar. 19, so possibly he had not re- 
ceived his copy of Automotive News 
of that date when the letter was 
written. Since Automotive News is 
a national paper, we are sure that 
readers understand the imprac- 
ticability of attempting to publish 
sales reports from all cities. We 
do endeavor to carry reports from 
key cities and from larger cittes 
such as Denver when there ts @ 
shift in leadership in registrations. 
That is, if Ford had suddenly 
moved into leadership ia Denver 
after having occupied some other 
position, we agree with Mr. Mc- 
Carty that anyone with newspaper 
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training would consider that 
Mr. McCarty’s communication 
not indicate that that was 1 
situation in Denver, if it was. 
certainly have no intention or 
sire to publish or withhold 
for the benefit of any one ma 
facturer or group of dealers. 


Who, Me? 


We of this organization have 
joyed Chris Sinsabaugh’s “W 
Me?” in AuTomMoTivE NEws so m 
that some of us would like to 
it in book form. Will you ple 
let me know if it has been P 
lished as yet in book form and 
so the name of the publisher’ 
W. H. Dudley, Tatum Motor 
(Chevrolet), Opelika, Ala. 


Eprtor’s Note: “Who, Me?” # 
not be completed much before M 
and as yet no definite plans Wi 
been made for publishing it 
book form. Decision rests on 
acceptance by readers of Aut 
tive News and their demand for 
in book form. Expressions of ' 
terest in the saga by our reat 
will be appreciated. Let’s ht 
from others on this point. 
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Coming Events 


MARCH 
28-29—Pittsburgh. SAE National Tré 
rtation and Maintenance me 
ng (Mellon Institute). 


APRIL ‘ 
4- 5—Davenport, Ia. (Blackhawk , 
tel). Annual Iowa Automo™ 
Dealers Assn. conclave. 
.8-12—Cincinnati. American Chem 
Society meeting. 
10-12—Milwaukee (Schroeder Hote 
International Acetylene Ass0. 
nual conclave. 
27-29—S pokane. Washingtor 
_remapertation Assn. annual 0 
ng. 


‘ MAY . 
16-17—White Sulphur Springs, W: ' 
(Greenbrier). National Batt 
Manufacturers Assn. s pri! 
meeting. 
18-25—Tulsa, Okla. International | 
troleum Exposition and Const 


JUNE 


9-14—White Sulphur s 
SAE Summer meeting. 
Hotel). 
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THERE ARE NEARLY 2% 


TIMES AS MANY NEW 


MODELS IN THE HANDS OF OWNERS AS 
THERE WERE A YEAR AGO! 


S. SHIPMENTS OF 1940 MODELS ARE ALREADY 
42% ABOVE SHIPMENTS FOR THE ENTIRE 


1939 MODEL SEASON! 


WELL OVER HALF OF OUR RETAIL SALES ARE 
TO BUYERS WHO ARE CHANGING 


FROM OTHER MAKES! 


Hudson’s “Better Deal for Dealers’’ Attracts More Than 


850 Outstanding Automobile Merchants This Season 


Behind the remarkable progress shown by 
the figures above is still another story... 
a story of dealer opportunity and factory 
relationships that are winning favorable 
comment everywhere. 


Among well-informed dealers, it is gen- 
erally agreed that Hudson has been, and 
continues to be, a leader in the develop- 
ment of plans and policies which make for 
dealer permanence and progress. The mov- 
ing spirit of the Hudson organization is gen- 
uine cooperation with dealers. 

In all-around liberality, in the opportun- 
ity for extra profit through easily earned 
volume discounts even on lowest priced 


HUDSON MOTOR CAR COMPANY e 


models, in completeness of market coverage, 
protection of territory and regard for the 
best interests of dealers, you will find the 
Hudson franchise the “better deal” you have 
been looking for. 


Is it any wonder that more than 850 out- 
standing dealers have joined the Hudson 
organization since the introduction of 1940 
models . . . making this the fastest growing 
dealer organization in the industry? 


Full details about the proposition that is 
regarded by many dealers as the fairest and 
squarest in the industry await your request. 
Send a letter or telegram today. 


DETROIT, 


LOWER PRICES... STARTING AT 


delivered in De- 
troit, including 
Federal taxes, not 
including state and 
local taxes, if any. 
Low time payment 
terms. Prices sub- 
ject to change with- 
out notice. 


HUDSON OFFERS TODAY’S WID- 
EST CHOICE OF FINE AUTOMO- 
BILES . . . In Every Popular Price 
Class Beginning With the Lowest. 
Sixes or Eights .. . Every Popular 
Body Type .. . Extra Wide Range 
of Colors and Upholstery. What- 
ever Price a Buyer Plans to Pay, 
Hudson Dealers Can Give MORE 
CAR FOR THE MONEY. 


MICHIGAN 
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Patman Bill Is S 


Dealers Are Also Opposed 
To All Federal Legislation 


(Continued from Page 1) 


cated that he still favored some 
form of federal control. 

Ballots have thus far been re- 
ceived from virtually every state 
east of the Rocky mountains. 
“Straws” from the western states 
were just starting to arrive at 
press time this week, because of 
the great distance entailed both 
ways across the country from De- 
troit. 

While the National Automobile 
Dealers Assn.’s poll of the nation’s 
dealers on the proposed regulatory 
bill has almost a week to run 


Patman Bill 


FOR: 
None. 


AGAINST: 
Nebraska Automobile Dealers 


Carolina Automobile Dealers 


Assn.; Arkansas Automobile 
Dealers Assn.; Connecticut Auto- 
motive Trade Assn.; Maryland 
Automotive Trade Assn.; Ohio 
Automobile Dealers Assn; 
Northern California Motor Car 
Dealers Assn.; Minnesota Auto- 
mobile Dealers Assn.; Minne- 
apolis Automobile Dealers Assn. 


(deadline for NADA ballots is 
Mar. 30), it is believed that Aurto- 
MOTIVE News’ straw vote is a good 
barometer of dealer opinion, al- 
though it appears -doubtful that 
the present overwhelming ratio 
against the bill will be maintained 
in the NADA balloting. 

Further indication of the wide- 
spread opposition against the Pat- 
man-Horner bill is contained in a 
long list of dealer associations who 
have gone on record against the 
measure, which is published else- 
where in today’s issue of AuvuTo- 
MOTIVE News. The list of those 
so far officially opposed to the 
proposed legislation comprises 17 
state and city dealer associations. 
Ten of these associations have 
likewise adopted resolutions oppos- 
ing the Federal Trade Commision’s 
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TESTS BHN 


ON JOB WITH NICKEL STEEL 


Equally interesting to engineers, 
metallurgists and production men 
is a new portable Brinell machine 
for field use. This is produced by 
the Louis G. Eitzen Company, New 
York, N. Y. A lightweight body 
compactly holds the plunger, a 10 
mm. ball indenter, and a reference 
bar of known hardness. This bar 
of Nickel alloy steel is indented 
simultaneously with the sample be- 
ing tested and provides a compari- 
son from which the BHN—Brinell 
hardness number—is obtained by 
reference to a calculating card. 
The heart of this portable tester, 
the accuracy of its readings, is de- 
pendent upon uniform hardness of 
the reference bar. For this reason, 
a Nickel-chromium steel was se- 
lected for that component, pro- 
viding bars of different hard- 
ness, ranging 
from 300 to 550 
Brinell. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y 








proposed fair trade practice code 
for the industry. 

Automotive News will continue 
its Patman bill straw vote through 
this coming week (another ballot 
is printed on this page today, in the 
hope that dealer-readers may have 
some idea of the trend in voting 
several days in advance of the offi- 
cial figures from NADA’s poll. 

Many dealers voting “no” on the 
Patman bill, in Automotive News’ 
straw ballot, added personal com- 
ments on federal legislation. High- 
lights of these comments will be 
found elsewhere in today’s issue. 
Following are two letters, accom- 
panying straw ballots, which are 
worthy of printing in full: 

“I noted your straw vote on the 
referendum in last week’s AvurTo- 
MoTivE News, and I had already 
filled out mine to send in. While 
I was at it I thought I would call 
up some of the rest of the dealers 
and see if they had sent theirs in 
and if they wanted to tell me how 
they voted I would like to know. 


“Therefore, in Poughkeepsie and 
Beacon I called 12 dealers includ- 
ing myself. They have all voted 
“no” on both propositions and 
their cards have gone in. This 
takes in practically all the dealers 
around here. I haven’t found any- 
body who has voted for the bill 
and those who didn’t know any- 
thing much about it were very 
bitterly opposed to the bill. 


“I also found four old-time deal- 
ers who claimed they never re- 
ceived their ballot. I am writing to 
secure them and they are all vot- 
ing “no” when they receive the 
ballot. There is one of my dealers 
who will vote no, so in all there 
will be 17 dealers in this vicinity 
that I know of voting “no.” Per- 
sonally, it looks to me like the 
bill will be lost by a very, very 
large majority and I hope so. If 
this and the FTC bill go through, 
my business will be for sale. After 
all these years if I can’t run my 
own business I certainly don’t ex- 
pect to have the government run it 
for me, and would prefer to quit.”— 
John Van Benschoten, Inc. (Dodge- 
Plymouth), Poughkeepsie, N. Y. 

“Enclosed find ballot marked the 
way this company votes, which is 
against the Patman bill and 
against federal legislation to con- 
trol the automobile industry. 

“We are opposed to all and any 
form of dictatorship by the federal 
government or any branch of it 
or any organization that under- 
takes any plan of collectivism or 
interference with the independence 
of men in business. 

“The poverty and enforced un- 
employment and lack of enterprise 
in this country at the present time 
is caused in our opinion, princi- 
pally by the dictatorship and at- 
tempts of the federal executive and 
federal bureaus to manage and 
control the private affairs of people 
of this country. 

“The votes on this matter will be 
the same by the following agen- 
cies: Framingham Motors Co., 
Framingham; Wellesley DeSoto, 
Wellesley, and R. H. Long Motor 
Sales Co., Wellesley. 

“We hope that your tabulation 
of votes will show that the auto- 
mobile dealers of this country wish 
to be free and independent.—R. H. 
Long, president, R. H. Long Motor 
Sales Co, (Pontiac- Cadillac), 
Framingham, Mass. 


FTC Code 


FOR: 

American Automobile Assn. 

AGAINST: 

Alabama Automobile Dealers 
Assn.; Philadelphia Automotive 
Trade Assn.; South Carolina 
Automobile Dealers Assn.; 
Springfield (IIL) Dealers Assn.; 
Kansas Motor Car Dealers 
Assn.; Detroit Auto Dealers 
Assn.; Arkansas Automobile 
Dealers Assn.; Connecticut 





Automotive Trade Assn.; Mary- 
land Automotive Trade Assn.; 
Missouri State Dealers Assn. 








Patman Straw Vote 


Not with any intention of influen deal way - 
other, but merely as an effort to a neues an ee. fo 
wards the proposed Patman bill, Automotive News would appreciate 
your co-operation in filling out this ballot and returning it at once. 


How did you vote on the Patman Bill? 


Results of early voting on this ballot will appear 
= noe yoy les ahead at by — tabulation. 
This o vo not sign. to Auto: 

2751 East Jefferson, Detroit, Mich. e Sp 
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wamped in AN’s Straw Balloting, 


feel out sentiment of dealers to- 


WO Sitetmvinnes UE Chetiesinnsiiness 
How did you vote in regard to Federal legislation? 
WOE Srvseicesivevries Against?................ 


in Automotive 





Buick Production at Peak, 


Curtice Sees 


FLINT. — With first quarter 
operations calling for  record- 
breaking output of 85,743 cars, 
following similarly high volume 
during the last three months of 
1939, Harlow H. Curtice, president 
of Buick, last week announced 
that Buick employment currently 
is at peak levels and has been 
maintained consistently in the 
neighborhood of 15,500 employes 
for the past six months. 

At the same time, he said that 
Buick employment during 1939 
averaged in excess of 13,400 work- 
ers, an increase of 19.5 percent 


Pithy Points 

Some of comments made on 
ballots by dealers voting in 
Automotive News’ Patman 
Straw Vote: 

“After all these years, if I 
can’t run my own business, I 
certainly don’t expect to have 
the government run it for me, 
and I would prefer to quit.” 

* = * 

“Pro-factory paper.” (from 
one who voted for Patman bill). 

* ¢ *¢ 

“If the government messes 
again with our business, we will 
get out as soon Fae possible.” 





















“Keep federal government 
out of our business” 

“We are against any federal 
legislation. Too much govern- 
ment in our business now.” 

* * * 

“We are opposed to all and 
any form of dictatorship by the 
federal government.” 









Accessory Sales 
Seen on Rise by 
Canadian Dealers 


MONTREAL.—Montreal automo- 
bile accessory dealers are looking 
forward to considerable trade. 
awakening this spring, because of 
increased Canadian and _ tourist 
travel to Canada this year. 

While there are several flies in 
the ointment, the general impres- 
sion among local dealers is that 
any new Canadian budget figures, 
as they may affect accessories, 
will be small and that they will 
have been pretty well discounted 
by the time increase levies by 
parliament become operative. 

Along with the general war-time 
increases in price schedules, espe- 
cially in the raw materials field, 
automobile accessories have, and 
will share their due _ proportion. 
In some directions this advance 
has been as much as 25 percent, 
but a more conservative estimate 
would be 12 percent increase on 
retail quotations. 

A factor in the trade, however, 
which may be offset by a flow of 
tourist traffic in this direction 
from across the border this sum- 
mer, is that many young men have 
joined up with the forces, and 
many of these young men either 
owned, or operated some one else’s 
motor car. Further, it has always 
been found that it is the newer 


generation which goes in for the | next week when four teams 


latest automobile gadgets, as well and promotion, detets Med advertising manager, discusses one of the sp! 
Ahrens, seated, general sales manager, and B. 


Bickenbaugh, sales promotion manager. 


as the well-appreciated accessory 
of comfort and convenience. 









H. Betts, 


Record for ’40 


over 1938, while payroll disburse- 
ments totaled over $27,200,000 
against $20,300,000 in 1938, an in- 
crease of $6,900,000 or 34.3 percent. 

An average of $3,000,000 per 
month has been paid into the 
pockets of employes since last Oc- 
tober when production reached 
capacity levels, at which rate it 
has been continued throughout the 
fall and winter months, he said. In 
the same period, Buick employ- 
ment averaged 15,646 with a mini- 
mum of fluctuation and virtually 
no turnover. 


“Buick’s gain over 1938 was 
against a substantially good year 
for this division of the corpora- 
tion,” Curtice said. “In that year 
of recession, Buick showed a de- 
cline considerably less than the 
average for the industry and 
wound up the off year with 174,000 
car production. Last year output 
climbed to 231,219 favored by 
marked business improvement dur- 
ing the last half of the year. 


“Following the new model in- 
troduction, Buick plants geared to 
capacity production, reaching an 
all-time high output in November 
when 31,249 cars were built and 
shipped. The monthly average out- 
put since Oct. 1 has been 29,370 
units, by far the largest volume 
in the company’s history. Since 
production started on 1940 models, 
a total of 196,970 cars will have 
been produced and shipped through 
Mar. 30, a 29 percent increase over 
last year and an all-time high for 
this period. First quarter output of 
85,743 cars compare with 63,724 
produced in the first three months 
of 1939, representing a 22,019 unit 
gain or 34.6 percent. 


Curtice said it is anticipated that 
the 1940 model season will be an 
all-time record year for this manu- 
facturer, with Buick moving into 
new high ground from a volume 
standpoint sometime during May. 
He said the company enters the 
spring season in strong position 
to benefit by an improved automo- 
bile market, with demand exceed- 
ing anything in past experience. 


Chris 


Sinsabaugh’s sparkling 
“Sparks’’ column is read by the 
“‘wide-awake”’ in the industry. 


iy , i selling campaign will be officially opé 
CADILLAC-LASALLE’S oe ee take the field to outline advertisi 


tail forces in major trade centers. Above, Cha! 


newly appoi 
esentations with B. E. 









e e e 
Cadillac Officials 
Ready to Launch 
e * 
Spring Campaigy 

DETROIT. — Four groups y 
Cadillac-LaSalle executives beg, 
throughout the country next we 
a series of conferences that w 
officially open the company’s gprip 
campaign. 

“According to authoritative eg, 
mates,” D. E. Ahrens, general ga). 
manager, explained, “the domes; 
market will produce the sale , 
2,000,000 new and used cars duri; 
the next two months. Our gpriy 
drive is planned not only to o 
tinue the successful retail aceon 
plishments of our 1940 models, }y 
to expand even further our share; 
this 2,000,000-car market.” 

Besides details of the spring me, 
chandising and advertising pp 
gram, the field travelers will ¢ 
presentations on new convertih) 
and color stylings that have | 
recently developed for the 
Cadillac-LaSalle line. 

In addition to Ahrens, R. 
Newton and E. F. Upson, assist 
general sales managers; and R, 
Rickenbaugh,’ sales promotion 
manager, will head sales groups 

W. A. Houser, general parts 
service manager, and Charles 
Betts, advertising manager, ame 
others will accompany Ahrens on 
swing through eastern cities. 

Upson’s party will make Pag; 
Coast and western centers aft 
stops at St. Louis and Kansas Cit 
Newton and George Otto, assists 
general parts and service manage 
head the group that will cov 
Washington, Buffalo and midwe 
ern cities. The trip of Ri 
baugh’s group takes in southe 
and southwestern points. — 


Chicago Region 
Dealers Take 
176 Chrysler 


DETROIT.—Chrysler distribute 
and dealers from the Chica 
region (which does not include t 
Chicago city area) drove away 
new Chrysler cars last Tuesd 
morning. This was the second hi 
Chrysler driveaway in a week, t 
Philadelphia region dealers taki 
280 cars on the previous Friday. 

The Chicago delegation, in che 
of Fred F. Golden, regional m 
ager, arrived in Detroit Mond 
morning and spent the day inspe¢ 
ing Chrysler Corp. plants. At lund 
given by the Chrysler Sales ¢ 
sion, Earl B. Wilson, of the facto 
sales executive staff, spoke. 

A dinner and floor show at 
Detroit-Leland hotel was the f¢ 
ture of the evening program. 
















Truckers Warned 


MONTREAL.—Warning to trucke! 
who exceeded the jurisdiction of 
area allotted them under their perm 
issued by the Quebec communicatic 
and transport board, that they wo 
be — checked by provincial poli 
during the coming season, has lb 
given by Lucien Dugas, chairman 
the board. 
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14 WO a good and “off” yearst 


VEN so-called “off” years do 

not seem to prevent the 

Buick dealer organization from 

chalking up the highest average 
number of cars sold per dealer. 


On a nationwide basis, Buick 
dealers led the industry in the 
“off” year of 1938 —and in the 
good year of 1939 they did it 
again, with an all-time high aver- 
age of cars sold per dealer. 


A good example of Buick’s dealer 
strength is contained in a report 


WHEN BETTER 


AUTOMOBILES 


of the Empire State Automobile 
Merchants Association, which 
shows the Buick per dealer aver- 
age in New York State to be 166 
new cars, far above the next car’s 
average of 92 and the average for 
all dealer groups «f 55. 


From this outstanding record you 
can get a good idea of the sound- 
ness and security of the average 
Buick dealer’s business. 


The unique place he holds in the 
industry is the result not only of 


a good product, but also of his 
own loyalty and the equitable 
working arrangements existing 
between him and the factory. 


If you think you’d be interested in 
joining an organization that man- 
ages to stay on top in good years 
and bad, you might inquire about 
Buick open points and franchise 
by writing to: 


W. F. HUFSTADER 


General Sales Manager 
Buick Motor Division 
Flint, Mich. 


¢ Buck!” 


ARE BUILT 


BUICK 


EXEMPLAR OF GENERAL MOTORS VALUE 
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Conn. Dealers Vot 


‘Debate’ on Proposals Fizzle 





When Few Defenders Appear 


By Charles B. Barr 
Staff Correspondent 
CHESHIRE, Conn.—By an 
overwhelming vote, members of 
the Connecticut Automotive Trades 
Assn. meeting at Waverly Inn here 
Mar. 18 adopted a resolution op- 
posing the Patman bill for federal 
regulation of the automobile in- 
dustry. Ninety-six percent of those 
present voted against the measure, 
it was announced. 


The group also rejected, with 
only four dissenting votes, the 
proposed fair trade practice rules 
of the Federal Trade Commission. 

Discussion of the two regulatory 
proposals could hardly be termed 
“debate,” because defenders were 
hard to find. In the interest of 
having both sides presented, Presi- 
dent James R. Cochrane, Bridge- 
port Chevrolet dealer, called re- 
peatedly for someone to speak in 
favor of the Patman bill, but there 
was little or no response. 

Robert Parsons, Farmington 
dealer and state legislator, made 
an effective attack on the principle 


February Sales 
Show Decrease 
in Kansas City 


CITY.—February sales 
were depressing for motor car deal- 
ers here, but severe weather con- 
ditions are chiefly to blame. 

February sales were below the 
same month last year and also 
under January of this year. A to- 
tal of 1,083 passenger cars were 
sold this February and 1,119 were 
registered in 1939. Registrations of 
cars and trucks in 1940 to date to- 
tal 2,606, against 3,451 last year. 


of federal regulation, declaring he 
could see “no benefit” in the pro- 
posals. “Everyone of you boys has 
made money under the American 
system or you wouldn’t be here 
today,” he pointed out. 

Julian L. Williams, Norwich 
Buick dealer, who is Connecticut 
director in the NADA, explained 
the Patman bill, giving both sides 
of the argument and expressing no 
personal opinion. He urged all 
dealers to vote in the national 
referendum. The FTC rules were 
outlined by Carl R. Lane, associa- 
tion manager, who pointed out 
that the rules would not apply to 
dealers who operate only in intra- 
state commerce. 

Attorney Kendall Pierce, associ- 
ation counsel, discussed the appli- 
cation of the federal wage-hour 
law to dealers. He said that a 
dealer whose business was intra- 
state and entirely retail would not 
be affected, but that wholesale 
operations, such as distribution of 
cars and parts to other dealers, 
were considered a part of inter- 
state commerce. Servicing trucks 
which operate in interstate com- 
merce would also bring a dealer 
under the act, he said. 

In cases where wholesale opera- 
tions are carried on, dealers should 
separate the departments and 
comply with the provisions of the 
act in those departments affected, 
Pierce declared. 

Lane announced that the associ- 
ation has purchased the state reg- 
istration list and is now furnishing 
lists and information to members 
and to the industry at large. 


Members enjoy a substantial sav- 
ing through this service, he de- 
clared. 


“WHERE LIBERTY DWELLS, 
THERE IS MY COUNTRY” 





Pa 


THE BATTLE CRY OF THE AMERICAN 
LEGION IS..’LET FREEDOM RING!” 


HE endeavor of The American 
7c to keep liberty ever 
supreme in America is manifested in the 
editorial policy of The American Legion 
Magazine. This magazine reflects the 
conviction of its 1,000,000 subscribers 
—that to preserve liberty Americanism 
must be the one and only “ism” in this 
country. 

The American Legion Magazine— 


owned, edited and published by Legion- 


naires— offers to industry the opportu- 
nity of selling its products to 1,000,000 
prime consumer families. 

These 1,000,000 Legionnaires, earning 
incomes twice the national average— 
believing in and living under the 
American Way are the backbone of 
their communities. Your advertising in 
The American Legion Magazine taps 
a reservoir of 24% BILLION DOLLARS’ 


WORTH OF LEGIONPOWER. 


She Clmetcanr 
LRGION MAGAZINE 


We welcome the opportunity to show a presentation demonstrating Legion activities and purchasing power. 


Offices: NEW YORK, CHICAGO, ATLANTA, LOS ANGELES 


e 
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e Against Patman Bill, FTC Codell 





Chrysler’s Big Driveaway .. . 


4 





ONE OF THE 
division took p 
Philadelphia region took a tota 
visitors totaled more than 300 
Kline, right, partners of Kline 
snapped during the luncheon at the factory which preceded the driveaway. 


BIGGEST driveaways in the history of the Chrysler Sales 
recently when distributors and direct dealers from the 

1 of 280 cars back to their salesrooms. The 

rsons. Here are, left, Joe Garth and Clayt 
otor Co., Chrysler dealers in Allentown, Pa., 





PRESENT AT THE driveaway staged at the Chrysler plant by dealers and 
distributors from the Philadelphia = was, left, Paul Wilson, salesmanager 
of Penn Motor Sales, Chrysler distributor in Altoona, Pa. He is talking to a 
companion while they wait for the starting signal that sped 280 new Chryslers 
through the factory gates one at a time. 


DeSoto Names Herrick, Hunt; 
- Bolsters Its Field Personnel 


DETROIT.—_Promotions and 
transfers in its executive sales 
staff, and additions to the field 
personnel, were announced last 
week by L. G. Peed, vice-president 
in charge of sales of DeSoto. 

Two new as- 
sistant general 
sales managers, 
in addition to 
R. M. Rowland, 
who has been 
functioning in 
this capacity for 
several years, add 
the names of D. 
M. Herrick and 
Fred M. Hunt to 
the sales execu- 
tive staff. 

Under the new 
arrangement 
Rowland will be in charge of the 


Canadian Sales 
By Studebaker 
Smash Record 


WALKERVILLE, Ont. — Stude- 
baker factory sales in Canada 
during the first two months of 
this year soared far above the like 
period of 1939, according to D. C. 
Gaskin, sales manager of Stude- 
baker Corp. of Canada, Ltd. 

“During January and February,” 
said Gaskin, “our sales to dealers 
were the best in our history and 
exceeded the previous high for 
these two months by 12 percent. 
February sales alone were nearly 
200 percent better than last Feb- 
ruary. 

“We have just completed a series 
of dealer meetings all across Can- 
ada and everywhere found evi- 
dence of improving business and 
an excellent outlook for spring 
sales. Orders from our dealers are 
accumulating rapidly and retail 
demand is keeping pace with our 
accelerated shipments.” 


Detroit, Boston, New York and 
Philadelphia regions. Herrick, who 
was formerly di- 
rector of regions, 
will have charge 
of the Chicago, 
Minneapolis, 
Seattle and Los 
Angeles regions. 
And Hunt, who 
was promoted 
from regional 
manager in 
Philadelphia, ae 
has been given ‘ 

the Atlanta, Cin- Fred M. Hunt 
cinnati, St. Louis, 

Kansas City and Dallas regions. 

Taking Hunt’s place in Philadel- 
phia is John M. Berry, transferred 
from the regional managership in 
Boston. Filling Herrick’s former 
position as director of regions is 
Kenneth Eyestone, advanced from 
the Dealer Operations division of 
Chrysler Corp. 

Larry C. Maurer, previously dis- 
trict manager in Buffalo, is the 
new regional manager in Boston, 
and Paul Herpolsheither has been 
moved into Buffalo to take 
Maurer’s place. 

In addition to these changes, 12 
new men have been added to the 
field staff as special representa- 
tives. They have just completed a 
two-week training course and are 
being assigned to duties in various 
regions. 


Marsh, of Fisk, Heads 
U. S. Rubber’s Export 


NEW YORK.—Promotion of a 
Fisk vice-president to a high post 
in the United States Rubber Co. 
organization has been made pub- 
lic with announcement that Ed- 
ward H. Marsh jr., of Springfield, 
Mass., has been elected vice-presi- 
dent, general manager and a di- 
rector of United States Rubber 
Export Co., Ltd. 

Marsh has for a number of years 
been a vice-president of the Fisk 
Tire Export Co., Inc., which com- 
pany is now a subsidiary of U. S. 
Rubber. He will make his head- 
quarters in New York. 





D. M. Herrick 





Mouse in the Box 


BUFFALO.—A short circuit, caused 
by a mouse in an electric panel box, 
resulted in an explosion in a safety 
device on the roof of the Harrison 
Radiator plant of General Motors Corp. 
in Lockport which cut off a supply of 
as, temporarily throwing more an 
,000 men and women out of work. 





“Dealers Tell Me,’ by William C. 
Callahan, is an open forum for we ex- 
pression of dealers’ opinions. It ap 
pears weekly in Automotive News. 









Tompkins Heads A 
Firestone Sales; | |; 


Barnes Advance 


AKRON. — L. R. Jackson, vice. 
president in charge of sales of the} ws 
Firestone Tire & Rubber Co., ap. vel 
nounces the appointment of H. D)J iste 
Tompkins as sales manager with tad | 
headquarters at Akron. non 

Tompkins joined Firestone vost 
years ago and has served in vari. 
ous sales capacities, including gep. - D 
eral line salesman and _specigj 
truck tire representative. In 193 
he became sales manager for Fire. 
stone of California, which serve wal 1 
11 Western states. truck 

C. M. Barnes, for several year ompt 
Tompkins’ assistant and _ recently hich 
zone manager for the Southwegs erst 
territory, has been named to sy. 


ceed Tompkins in California. ry 
Bendix Sales 
Reach All-Time [em 


Fir: 


SOUTH BEND.— Bendix Ayviz. ae 
tion Corp.’s annual report show}; in 
an all-time high in 1939 sales, pay-bocth 
rolls and earnings, since the fonyoug 
mation of the company in 1929, Jin. , 

Gross sales and revenues fron 
all sources totaled $41,726,547, » 
increase of 35 percent over th 
previous year. Sales to the auto 
motive industry increased 53 per 
cent over 1938, a subnormal ye: 
while aviation product sales in 
creased 27 percent, continuing th 
upward trend of the past seve 


years. 
Payrolls totaling $16,362,636 we 
paid to employes in 14 communi It 
ties, attaining the highest averag|” * 
annual earnings for employes iq: 2 
the corporation’s history. During™ 
the year the average number of” 
active employes increased 35 pe ‘in 
cent while payrolls in December“ 
were 63 percent more than in J lat 
uary of the same year. In additinf*“ 
the corporation provided for paf™ 
ments in excess of $1,100,000 fep@5 ! 
employe benefits (vacations, wr™ 
employment, health and accidespé¥ren 
insurance, old age, etc.), equivaleni ‘Nine 
to about 7 percent of the ann 
payroll. | 
Net consolidated income as. 
ported for the .year amounted gms tl 
$4,485,971, equal to $2.14 per snan d ta 
of 2,097,663 shares of outstanding! onfli 
common stock of the corporatic wi 
as compared to approximatedg mn 
seven cents per share earned ip* nati 
1938. Provisions for taxes amounij ‘4Wre 
ed to $1,907,537 in 1939, equivalem™, 19 
to about 91 cents per share. inet 
are” re 
Canadian GM Output sa 
Unimpaired by W 
OSHAWA. — Production of pi 
senger and commercial vehicles }j 
General Motors of Canada is pr 
ceeding unimpaired by the accep 
ance of war orders, it is reveale Fc 
by Harry J. Carmichael, vic 
president and general manager. | DETR 
“In the interests of accuracy,P*tived 
said Carmichael, “and because @utes 
ill-founded reports which alwajycks. ' 
circulate in war-time, it is advif T. K 
able at the present time to emp’ of 
phasize that the production facilfY the [ 
ties of General Motors of Canaigit few 
are more than adequate to fill 
orders for private and commerci4 These 
motor vehicles, in addition to W4Btering 
orders which General Motors, cial j 
common with other large indus are 
concerns, has received from itn tryg} 
Dominion government and olin jy. 


Peak in 1939) 
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friendly powers.” deelbas 
The %. 

WANTED kent 

see 

GRADUATE MECHANICAL ENGINEEI oa: 

Large Eastern appliance manui#),; ‘ 
turer employing over 1,000 m4,“ ! 
desires capable mechanical etfs,” 


neer to take charge of new ¢ The 1 
velopment and design. Must hs%,,. % 
at least 10 years of design and },,, be 
velopment experience and kno, 
edge of mass production metho; 


Transmission experience desira! de: 
State age, experience, qualifi¢ . 
tions and salary expected in } Wit 
letter. Your confidence will be pies 


spected. Write Box No, 209, Aut 
motive News, 2751 E. Jeffers th, 
Detroit, Mich. Saris | 

Vide-ay, 
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1e.S. Launches Public Hearings on Trade Barriers 


. ATA Official Cites Hardships 
8s Imposed on Truck Industry 


1C es By William Uliman were written into official recogni- 
nh, vice. Staff Correspondent tion by the federal government. 
of the WASHINGTON.—The federal|Non-registration of out-of-state 
‘o., an-| qvernment’s investigation of inter- | trucks, improper registration, vio- 
HL. DI gate trade barriers, which have | lation of reciprocal rights, non-ob- 
r with bad 8 notoriously paralyzing effect |servance of state tax laws, non- 
n a large volume of motor] payment of state tax mileage taxes, Bag oe 
one 2 ckiNg, was thrown into high|were among the official reasons i. oa ee wepated 421,890 
Nn vari-logr last week when the Tempor-|given for wholesale arrests and | THREE UNITS, comprising the Bendix-Westinghouse fleet devoted to High- and Canada a gated = 451,450 





= |Feb. Production 


Reaches 421,820 


Cars, Trucks 


WASHINGTON. — Factory sales 
of motor. vehicles in February 
were well ahead of the same month 
a year ago and only slightly under 
January of this year, U. S. Census 






















t > way Safety Educati Se , i ing th 1 of safet a|against 317,520 last Febru and 
nS Sen-| wy National a ee | widespread traffic tie-up. modern ‘maintenance "te fleet stan, lectary’ tone a wie’ groupe 6 dis- 449,314 in January of this ‘year. 
Special public hearing: ‘ Probably the most vexatious bar- | tributors in a nationwide tour embracing all centers of commercial motor trans- Canadian production in February 
In 19%] prominent among the witnesses | riers raised to interstate trucking, | Portation. See story on Page 10. totaled 18,193, which compares 
or Fire-|iard was John V. eae rae Lawrence said, are limitations with 17,213 ‘in January of this year 

Serves] q] manager of = “ ni : on a placed on the length and weight |tucky to 120,000 in Rhode Island,” | rence took a fling at the much as-| and with 14,300 in February a year 
cking Assns., W a presage or payload capacity of the vehicle |he continued. sailed ports of entry, asserting| ago. Of the Canadian production, 

years prehensive a tes jon of i by states. After describing the wide varia-| their collections often fall far short | 12,779 were passenger cars and 5,- 
recently} mich hamper The weight spread runs all the|tions of lights and other equip-|of expenses they put upon the/414 were commercial cars and 


uthwest 


: a te commerce over the high- way from 18,000 authorized in Ken- ' ment required by the states, Law-/ state. trucks. 
iC. 
a. 


Embellishing his testimony 
nth striking examples of hardships 
imposed upon truck operators 
5 ough unfair laws of numerous 
dates, Lawrence summarized the 
ME = |wommendations of the trucking 
adustry as follows: 
1939 First of all, the industry believes 
Som greater degree of uniform- 
xk Avinle in state laws can be arrived 
t show} in the matter of weight and 



















« Here is the all-truck trucks give them the most for their ee 
" strongest money. Thére’s money to be made selling & 


Ss OS ae. SS wee en ee &, kind of evidence that it pays to have the International Trucks. The complete line fits 34 
As re cea Gals eee #4 International Truck franchise. International every hauling need. Find out what this fran- 


a ‘ _— ceveny te te Ome | leads in the heavy-duty field because oper- chise offers and means to you. Our nearby 
we a S poet eimate t. dale o> "= ators have proved time and again that these branch will give you full details. 

1€ autoliements for lights and other — — ee pee : emcee 

53 periity appliances on trucks. TEER ‘ a aaa 
al yea pit wants efforts made to unify eS beak 

ales in) motor vehicle taxes, rather than 
uing thd wsify them, citing the fact that 
/ Severh. Virginia truck owners have to 
7 21 separate taxes — federal, 





636 Werte and local. 

ommunii it reommends that simplifica- 

eee | ttion be attempted on the gen- ° 
During! Tequirements for conducting a | 


cking business in any state. 
‘n the Congressional debate of 
wi on the Federal Aid to Roads, 


mber 0 
35 pe 


oe late Secretary of the Navy 
additinpaude Swanson, then a senator! 
for pug Virginia, said: “The United | 
0.000 feputes pays annually a mud tax of | 
ons, m hundred million dollars,’” 
accidenjavrence told the committee. 


quivaley| ‘Nineteen years have gone by 


ixe that statement. The country ee ; ope: ‘ in BW 
n : j ; vs : 
* i ctanesensed =with good | repos : Fw ee | aes side 'U/S+A. by Affiliated Comp: dear Dk stributors. © 
mis. But with all these good) Oo ieent SAL IE ae aE SY ala Rae ash A RRR rsh Ss put Nie BPE AE cot ae os cri Oe! SH 
aie is the country is still paying a eer ae rete sake hae i? mf Bion ss eet rae eee rae eke 
yer shamuad tax.’ It results from the mire t ee SV Ge ea we 23 ag oe oss 


tstandin# onflicting and burdensome state 
-poratiog’”’ Which impede the free flow 
>ximate Ommerce over the highways of 
arned i nation.” 

amount lawrence testified that between 
quivalem™ 1931, and February, 1937, 13 


re. tinct outbreaks of “border war- 
- we” resulting from conflicting 
it ute laws and lack of reciprocity 
ny Wi ‘ 

n of mOdge Receives 


shicles 0 


a is US, Army Order 


e accept 
—— For 3,365 Trucks 


nager. | DETROIT.—Chrysler Corp. has 
ccuracyFetived orders from the United 
ecause les Army for 3,365 Dodge 
h alwajfiks. These orders, according to 
is advif T. Keller, president, bring the 
e to enmal of Dodge trucks purchased 
on faciiff the United States Army in the 
f Canaif few months up to 10,786 ve- 
to fill spies 

ymmerclh These trucks, embodying engi- 

mn to WiPering features yt hes the ee Bhar _ 
Lotors, 'Ptial jobs they are expected to > haa 


indus are generally in two 
“a types, %- 
— 4 = on 116-inch wheelbases, 
| hare trucks on 133-inch 
by “-ton trucks will be in three 
; . styles: a specially designed 


. ce body, a tarpaulin 
NGINEEI ne body for general cnomnneal 
manuf}, “osed cab for the driver, 
1a, a tarpaulin covered 
itive, = °2 Open cab for the 


fe V-ton types will also be in 
n and “Pies p>, Styles: a tarpaulin 

Rb, the ol with a closed driver 
SPAly desi € body with a spe- 
‘shed winch mounted in 


ha HOD of t e en ; 
Roiy gine, and a d , 
1 in 1 alse Sclosed-in cab. There a | EFRNATIONAL R 
Milles on the eto ambulance 
Ve 















00, A 2 hassis. 
e ow ri 
Si sasabaugh’s sparkling 
away is 
Ww in the industey, ~ = 
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Four New Heavy- 
Emphasis Put on Model 35 





Rated at 3% to 5-Tons 


DETROIT.—Federal Motor Truck 
Co. announces four new heavy- 
duty models at rated capacities 
from 3% to 7% tons. 

Emphasis has been laid par- 
ticularly on the new Model 35, 
which Federal officials say is the 
answer to the requirements of 
many truck operators who in the 
past have been forced either to 
buy a truck under-powered for 
their requirements, or to make a 
far more substantial capital in- 
vestment for a larger truck to get 
the engine capacity needed for 
their operations. 

The new Federal Model 35, rated 
at 3% to 5 tons, is priced at $2,395 
f.o.b. factory for the standard 
chassis. It is powered with 6MKRF 
Waukesha 6-cylinder, 7- be 
engine, 381 cubic inch displace- 
ment, 4% inch bore by 4% inch 
stroke, developing 105 horsepower 
at 2,600 r.p.m. Completing the unit 
power plant is a W. C. Lipe 13 
inch single dry plate clutch and a 
Clark 205V 5-speed transmission. 

The frame is 10 inches deep. 
Axles are Timken with bevel drive 
rear. Hydraulic brakes, amplified 
by a vacuum booster, are 16 inch 
diameter by 3 inch wide front and 
17% inch diameter by 4 inches 
wide rear. Standard tire equip- 
ment is 10-ply balloon 8.25/20 single 
front and dual rear. A 37-gallon 
fuel tank is mounted under the 
running board shield on the right 
side. Two Road Commander horns 
are furnished. 


Other new models include the 45, 
rated 4-6 tons; the 55, rated 5-6% 
tons; and the 55H, rated 5-7% tons. 
All are powered with Waukesha 


engines, the 6MKRF—381 cubic 
inch displacement being used in 
the model 45, and the 404 cubic 
inch 6MZRF in the 55 and 55H 
models. All of these models also 
feature a W. C. Lipe 13-inch single 
dry plate clutch, Clark 270V 5- 
speed transmission and a 10-inch 
frame. 


All models are built in eight 
wheelbase lengths as follows: 140- 
inch, 150-inch, 162-inch, 172-inch, 
184-inch, 197-inch, 210-inch, 224- 
inch. Corresponding loading spaces 
(back of cab to end of frame) are: 
93-inch, 103-inch, 115-inch, 144- 
inch, 168-inch, 192-inch, 216-inch, 
240-inch. 


The same massive styling, intro- 
duced by Federal last year on its 


aring |super heavy duty 60 series trucks, 


has been incorporated in all of the 
new models just announced, in- 
cluding the 35. A feature of this 
design is the large stoutly con- 
structed chromium plated radiator 
grille which is mounted inde- 
pendently of the core and serves 
as a guard for it. 


In announcing the new heavy 
duty models, R. W. Ruddon, presi- 
dent of Federal, stated that the 
increasing trend back to heavier 
trucks is due to the fact that more 
and more operators are coming to 
realize that it does not pay to over- 
load and over-work engines and 
chassis too light for their require- 
ments. 


New Agitators Offered 


CHICAGO. — Binks Mfg. Co. an- 
nounces the production of a complete 
line of Propeller-Type Air otor 


Drive Agitators for both open and 
closed type containers. 





BENDIX DRIVE 


assures 
owner-satisfaction 


HE reputation of a motor car embraces all of that car... 
from tires to cigar lighter. Reliable starting, the responsibility 
for which necessarily rests upon battery, carburetor, gasoline, 
ignition system, wiring and the starter-drive, never ceases, in 
the owner's mind, to be an attribute of the car itself, rather than 


its component parts. 


All of which is by way of suggesting the desirability of specify- 
ing the thoroughly reliable Bendix Drive, which has started so 
many millions of engines so many billions of times that there 
can be no doubt of its enduring, consistent efficiency. 


ECLIPSE MACHINE DIVISION 


BENDIX AVIATION CORPORATION @ ELMIRA, NEW YORK 


LLL LETS ALLIES TELE NELLA 
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Duty Models Added by Federal? 








NEW FEDERAL Model 35 3%-5 ton, 162-inch wheelbase t 
Federal sleeper cab, deck plate and quarter rear fenders. ee 


Bendix-Westinghouse Starts 
10th Safety Educational Tour 


PITTSBURGH.—For the tenth 
consecutive year, Bendix-Westing- 
house Automotive Air Brake Co. 
has dispatched its newest rolling 
fleet of Highway Safety Edu- 
cational Units on its annual nation- 
wide tour. 

Carrying the “gospel” of high- 
way safety and modern mainte- 
nance to thousands of fleet oper- 





Truck Contest 
Spurs Activity 
In Massachusetts 


BOSTON. — “Gentlemen of the 
Highways” is the name of a new 
feature just introduced by the 
Motor Truck Club of Massachu- 
setts, in connection with its ob- 
jective to get 10,000 new members, 
and from the increased funds of 
dues start its campaign of human- 
izing highway transportation 
through a public relations cam- 
paign. 

The drive will be directed at 
answering the publicity released 
recently on behalf of railroads, 
stating that motor trucks should 
pay far higher fees; that the 
were subsidized to the extent o 
more than $20,000,000 through 
taxes levied on the general public 
for good roads in Massachusetts. 

“Gentlemen of the Highways” 
provides a $10 check each month 
for truck driver who has done an 
honorable or kindly act in the 
course of his work. January’s 
award went to Henry Pronovost, 
chauffeur for Ryan of Boston, Inc., 
for returning a valuable wallet 
found on a highway. 

Thomas G. Connoly, of Univer- 
sity Overland Express, grabbed the 
February prize for saving the lives 
of four motorists. Paul Kopy, 
driver for Henry Jenry Jenkins 
Transportation Co., Boston, is the 
March winner. Kopy ignored rules 
to pick up a 16-year-old boy, who 
had accidentally shot himself in 
the head and had staggered onto 
road trying to get ride to hospital. 

Manager E. C. Benway, of the 
motor truck club, says that since 
the contest started, with newspa- 
per stories of the awards, the club 
is getting letters frequently prais- 
ing truck drivers. He says the club 
also welcomes letters of criticism 
of truck drivers and through these 
will be able to do more to prove 
to Massachusetts motorists that 
pilots of commercial vehicles are 
a high-grade, courteous group. 


Goodrich to Introduce . 
Tire of New Design 


AKRON. — A passenger-car tire 
of new design, combining wearing 
qualities with custom-built appear- 
ance, has just been perfected by 
B. F. Goodrich Co. 

Called the Goodrich Patrician 
Silvertown, the tire is designed for 
cushioned comfort and quiet oper- 
ation. Optional in rayon or cotton 
construction, the Patrician is said 
to have greater strength to resist 
bruises and other road hazards, 
while a stronger bead construction 
provides additional ability to with- 
stand severe treatment. 






ators, factory branches, civic 
groups and distributors of the 
Bendix-Westinghouse company, it 
is expected that it will be well into 
July before the natural objectives 
of this fleet have been reached and 
covered. 


Although this year’s tour marks 
the tenth annual pilgrimage of the 
company in the interests of safer, 
more economical commercial mo- 
tor transportation, the curriculum 
of the rolling school is as different 
this year as are the units compos- 
ing the fleet. 


In addition to featuring edu- 
cational programs arranged in con- 
junction with operators, factory 
branches, distributors and civic 
bodies, this safety fleet will attend 
as many state trucking and Ameri- 
can Trucking Assns.’ meetings as 
time and itinerary. will permit. In 
this respect, one unit has already 
been scheduled for exhibition dur- 
ing the safety and maintenance 
session to be held by the gradu- 
ating class of the Motor School of 
the Normoyle Quartermaster De- 
pot at San Antonio. 

Each unit of the fleet presents 
a full complement of air control 
devices, a projector and illustra- 
tive charts. 

In addition to the representa- 


tives regularly assigned to units. 


of the safety fleet, Bendix-West- 
inghouse executives, wherever pos- 
sible and in the case of larger 
group meetings, will be in attend- 
ance, according to Fred L. Hall, 
sales manager of the Bendix- 
Westinghouse company, under 
whose personal direction the edu- 
cational tour has been planned. 


Chrysler Dealers Hold 
Open House in Detroit 


DETROIT.—“Spring Open House 
Week” is being celebrated by 
Chrysler Corp. dealers throughout 
Wayne county Mar. 23-31, in step 
with the Michigan Flower show 
which this year is also featuring 
bright new spring colors for 1940 
automobiles. 


Biggest display at the flower 
show this week in Convention Hall 
is the Chrysler Corp. “Garden of 
Lakes,” with spring blossoms and 
flowering shrubs forming a setting 
for the newest spring colors in 
Plymouth, Dodge, DeSoto and 
Chrysler motor cars. The same 
new shades introduced at the 
flower show are also now being 
featured by the Plymouth, Dodge, 
DeSoto and Chrysler dealers in 
their own showrooms for “Open 
House Week.” Special decorations 
also highlight these individual dis- 


plays. 


r 
DICK DOD op id it 


CAL OF the 65 driveaways held 
ons aaeaieiaae is this picture showing 


Dick DuBois, Inc., Hudson distributors 


HUUJUN UT. 








Wide Variation | ful 
Found in State | ( 
Truck Speed i 


WASHINGTON.—Any law-abiq. 
ing citizen driving from coast 
coast, or from Canada to the Gu 
would find a wide variance in th, 
motor vehicle speed limits, accorg. 
ing to a survey of state laws juy 
released by National Highway 
Users Conference. 

Regulations for trucks and buse|qrid 
vary the most; laws governing|péicati 
these types of vehicles are ag cop.|rere St 
flicting and confusing as the rule|esce & 
for size and weight limits. Ther 
is greater uniformity of laws fg js. 
passenger cars. Speeds, of cours} Autom 
differ but there is an apparent|qth ot 
trend toward specific zoning limityigk, de 
on the open highways, permitting 
faster travel in some _ sections |jiy wo! 
checking it down in others. ny ot 

Nebraska and Minnesota em: the 
phasize the “slow down at sun.|iypever 
down” safety movement by per. 
mitting a 60-mile speed on ope uation 
highways in the daytime, except reat 
where zoned, and a 50-mile rate at vaatic b 
night. Connecticut drops from |, ntior 
to 40. Montana allows 55 miles per 
hour after sunset. istry 

Massachusetts has the most uni-luon a 
formly conservative limits of anyluus ¢ 
state—20 miles per hour in th lie aut 
business and residence districts, Wha r 
on the open highways, these limit} ~ 
applying to passenger cars, truck 
and buses. Hr tel 

But geographical location o 
density of population does not a). Bi 
ways influence the lawmakers, for ig 

Sa 
CHICA 
istant ¢ 


Idaho sets 35 miles as the legal 
limit on the open highways, ani 
Wyoming next door permits a 60. 
mile rate. 
Intern at! 
Colo. Dealers urge 
e 
to Fight Tax == 
e 
on Intangibles; 
COLORADO SPRINGS, Colo. -jses. 
At a meeting of the Colorado Asm] Figure 
of Automobile Dealers last week jian the 
it was unanimously decided to opfual Int 
pose the tax of intangibles projsation: 
posed by pension leaders for a vote}iss6 fo 
at the general election in Novem-|i2 per 
ber. Association heads contendei] Ip hea 
such a tax would be a fatal blowin) 1; 
to Colorado business, which theviag th, 
said was already heavily burdened|mtic 
by numerous taxes. With ¢ 
Dealers also agreed that @ Siig mul 
a month old age pension is reasolhijp sey, 
able, but the present benefit of #lmreng 
would be a burden. tuck li 
They also opposed the presetllad type 
dual taxation on cars by the staltlnick q 
sales tax department. Now a taliinds to 
must be paid on a new car Ollmy ay 
which a used car is traded, a0ll\guider 
also on the used car. 




































Autocar Reports Sales 


New 
Up 16 Percent in 3) Fo 
ARDMORE, Pa. — A profit 
$319,173 on the operations of Auto} PASAI 
car Co. during 1939 is revealed it}t now | 
the financial statement submittel]tl-Fan, 
to stockholders at their annu#/termost 
meeting. This compares with )tle-pitc 
loss of $471,437 in 1938. btented 
Autocar’s profit last year waijmmer; 
equivalent to $1.36 per share oljf ‘ 
the common stock after paying tht|talmed, 
regular $3 dividend on the Pl! These 
ferred stock, and deducting the # the 
per share maximum participatillgne te, 
to which the preferred stock woulllicient ¢, 
be entitled. Robert P. Page it:|mostat 
president, revealed that sales Mtn blag 
customers for 1939 totaled $11,%3htiteh fo 
340, an increase of $1,659,926, or "lnent tg 
percent over 1938. Mrature 
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over the country last week by Ht 
the driveawa activities staged by 
for the state of Washington. 
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hee Cl SS 
alpeace Talk Lowers Prices but Motor Shares Rally 


furopean Situation Getting 


te 


eds 
W-abid. NEW 


utomotive News 
to ORK —Wall Street last 
turned its chief at- 
“y ty ee to developments in Europe. 
‘ ult a he theory that peace—although 
Re the js to be desired and one of the 
oe sich ossible developments from 
g-term standpoint, would 
porary unsettlements the 
tronger were the 
weaker 


talk ebbed and prices rose 

as the war grew more in- 
conn vtomotive issues declined along 
>parentigth other securities on peace 
 limity}yk, despite the fact that read- 
mitting}gtments in this industry prob- 
ections |ply would be less drastic than in 
others. Their recovery power 
em-|) the rallies was outstanding, 


t sun. |ywever. 


Y per] agsde from the international 


displaying 


open the Street is 
except}, t deal of interest in the do- 
rate at[ etic business outlook. Particular 


OM Hiwntion is being given to the 
= of the automobile in- 

try as the big spring selling 
st uni-|on approaches. The Street con- 
of anylews to be generally bullish on 
in thely automobile prospect as the 
icts, Ying response of motor stocks to 
> limit} 

truck e 
International Sees 

@ s * e 
Big Rise in Truck 

cs * ao 
Sales During °40 

(HICAGO.—P. V. Moulder, as- 
want domestic sales manager of 

international Harvester Co., in 

of truck sales, reports a 
improvement in general 
conditions since the first 

the year. He expects this im- 
1 imvement to be a factor in in- 

DEES easing International motor truck 
olo. ~ ales, 

o Asm} Figures should even be better 
week |iun those of 1939, he said, when 
to opjoal International new truck reg- 
s projirations were 66,048 as against 
ae votes for 1938, or an increase of 
ovem-/12% percent. 
tendel] in heavy-duty sales (2 tons and 

blo¥lmr) International continues to 

h theyind the procession by a sub- 
rdeneilimtial margin, it is reported. 

With the recent addition of two 
& $/lw multi-stop delivery units and 

Paso several new heavy-duty cab- 

of “lmr-engine models, International’s 
tk line now includes models 
oreseliiad types to meet every need from 

e staltinick delivery of extremely light 
a@ tallnds to the heaviest types of high- 

ar Olmy and construction hauling, 

Moulder said 


les per 


on 
not al 
rs, for 
e legal 
8, and 
3 a 60. 
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; New Fan Offered 


3 For Truck Use 


Auto | PASADENA, Calif.—Distribution 
3 ed int now being established by Kon- 
mitte/tl-Fan, Inc. manufacturers of 
annué|termostatically - controlled, vari- 
th sjtle-pitch fans. This recently 
Mtented fan has been tested in 
» oe ~~ - more than two 
an ue 
ng the|calmed, economies are 
a tawe savings are attributed to 
ation 5 maintenance of constant en- 
ol ide temperatures for most ef- 
bege nt fuel consumption. The ther- 
7 a Causes the variable-pitch 
1 908° ne ates to move into the correct 
or 18\nen¢ = bed necessary air move- 
Ss e i - 
Krature, it is said. oe See 


; ations have been made on 
at butane and gasoline en- 
8 Made of both the four and six- 
~ Kontrol-Fan units. 


a ——————_— 
a |'Y0 Steel Companies 
jeaffirm Price Lists 


“kell o 
ak 
h ¥ 
ms eR eSTO ,O.—Youngstown 
it Price — Co. has reaffirmed 
ler the ‘A ists, without exception, 
era-June quarter. 
ncement follows simi- 
action ta i 
Uni en on prices b 
ted States Steel ag scaeuee 
Prices remain iden- 


Hud} ti , 
ed bY a ith those fixed by U. S. 


Current Attention in Street : 


<o=-ss=sssssssssssstesessshassesiensienesteneteeneeeiees 
STOCK PRICE AVERAGES 


Previous Latest 
Week 
36.86 

++» 39.41 


Year 
Week Change Ago 
36.36 —0.50 31.18 
38.95 —0.46 32.13 
25.90 —0.48 25.65 
22.37 —0.60 26.71 


EEE 
rallies in the stock market indi- 
cated. 

Financial circles are not inclined 
to hazard definite predictions for 
the final half of the year for the 
automotive or other industries. 
They are hedging their forecasts 
for that period with various con- 
ditions, both as to the domestic 
political situation and the war. 

Automotive stocks, on the aver- 
age, were slightly lower in the 
latest weekly period covered by the 
Automotive News stock price aver- 
ages. 


10 car-truck co.’s 
10 parts-access, 
4 tire-rubbers 


BROOKS STEVENS, Milwaukee industrial designer, has turned out a new 
type station wagon to meet the soquiremee® of H. M. Stratton, Milwaukee 
business man. Stevens used a conventional 1987 Packard 120 convertible chassis, 
removing everything from the center door -a back, but leaving the rear seat 
exactly as it had been except for making it removable. By removing the rear 
seat nearly as much actual loading area was obtained as is offered in a station 
wagon. At the same time the Stevens designed car only has one rear seat. 


Truck Fees Rise 
ST. LOUIS.—Edgar M. Eagan, secre- 


collected $108,531 more in fees from 
— and trucks than was collected 
° urin 

tary of the state public service com- 


the same months in 1939. The 
mission, announces that during Janu-/|of 1940 was 


ees during the first two months 
r 176 and for the first 
ary and February that body had!two months last . 


year, $440,646 


More and more the trend is to genuine 
Westinghouse Air Brakes as year after year 
a very definite record of savings clearly 
demonstrates their many economies x* If 
the experience of the world’s foremost own satisfaction. . 
operators and manufacturers would inter- 


est you, Westinghouse Air Control is tops 


Wyo. Court Rules 
City Has Power 


to Tax Caravans 


DENVER.—A municipality has 
the right to tax motor caravans 
for the privilege of hauling auto- 
mobiles for sale in other states 
through its limits. This is the 
opinion of the Wyoming Supreme 
Court in a ruling handed down 
during the past week. 


Associate Justice Fred H. Blume, 
in an opinion concurred in by 
Chief Justice William A. Riner 
and Associate Justice Ralph Kim- 
ball, affirmed a Laramie County 
District Court judgment which 
upheld the right of the City of 
Cheyenne, Wyo., to levy a $1 cara- 
van fee against the operations of 
the Kenosha Auto Transport Co., 
of Kenosha, Wis., and other cara- 
van operators. 


in savings effected ... And certainly it is 
unparalleled in its reputation for positive 
safety * Bunch these facts, please, and try 
genuine Westinghouse Air Brakes to your 
. the world’s safest, 
most economical control is &t your service. 


Why not arrange for a demonstration today? 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE CO. e PITTSBURGH, PA. 
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FTC Extends Time 






Opponents of Rules Granted 
10 Days to File Added Briefs 


(Continued from Page 1) 


3 Equitable liquidation in event of 
contract termination by the 
manufacturer. 

Contracts definite as to mutual 

rights and obligations of manu- 
facturers and dealers including 
specific provisions that the con- 
tract will be continued for a defin- 
ite term unless terminated by 
breach of reasonable conditions 
cited therein. 

He pointed out that there was 
nothing in the proposed rules to 
give these recommendations effect. 
He placed particular emphasis 
upon Rule 26, under which efforts 
by dealers to co-operate in con- 
trolling used car allowances by 
“unlawful” methods would be con- 
sidered an unfair practice. 

He pointed out that since the 
rule particularly specified “unlaw- 
ful” efforts, it implied that some 
methods of used car allowance 
control might be legal and there- 
fore dealers would have no way of 
determining whether or not they 
were indulging in violations of the 
law or unfair practices in co- 
operative efforts until each par- 
ticular method tried had been sub- 
mitted to a court for decision. 

This he pointed out might result 
in many abortive attempts. to 
solve the allowance problem which 
would lead to possible vicious 
competition and general demoral- 
ization in dealer operations. 

Speaking in the same vein, he 
declared that the original purpose 
of the FTC was to help in bring- 
ing about better conditions and 
fairer practices among business- 
men, with a result that bad prac- 


tices would be eliminated and the 
public protected. He said that in 
his opinion the commission was 
losing sight of this objective and 
tending to emphasize the interest 
of the consumer first even at cost 
of creating, sometimes, vicious 
competition among businessmen. 
He indicated that in his opinion 
the proposed code leaned heavily 
in that direction. 

Bishop followed Richberg, giving 
more detailed recommendations for 
changes in the various rules. 

Opposition was also expressed to 
the code by a group of automobile 
transporters who objected to the 
language of Article 15 which they 
declared was too vague in defining 
a “driven new car’ as against a 
used car. Some objection was 
raised also against the clause pro- 
hibiting turning speedometers back 
on the ground that this rule was 
obviously intended to apply to used 
cars and not to cars driven from 
the factory for delivery to the 
dealer, or towed from the factory 
under conditions where the mile- 
age was shown on the speedometer, 
while actually the motor never has 
been run. 

The hearing was conducted in 
the friendliest manner with only 
Richberg and Bishop speaking for 
the organized dealers of the 
country. 

Questions from the chair were 
aimed only at determining whether 
opposition to various clauses ob- 
jected to, involved opposition to 
the principle or to the wording of 
the clause. Letters in opposition to 
the rules were filed by the Auto- 
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WEST END GARAGE. 


3rd & WALNUT STREETS 


! Automotive Service 
2751 EB. Jefferson St 
Detroit, Michigan 


Dear Sirs: 


PHONE, 2120 


SHAMOKIN, PA. 


February 29, 1940 


Thank you for your prompt reply to my request the December, 


1939, issue of your magazine. 


first saw in your paper. 





thru and he goes over it for helps for his department. 


| Both 1 and another mechanic cet the psper first, and we co 
over it page by page, noting the short cuts and illustrated lectures. 
Inasmuch as I am one of the partners in this garage, 1 am particularly 
interested in the new time saving tools, and have purchased two thet I 


The body man gets the magazine after we are 


After that it 


is filed away for future reference if needed. 


Trusting that the above is the inforaation desired, | am 


Yours truly, 


West End Varage 


Va a 


Partner 


= 
© 
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for Argument on Pro 








LATEST ADDITION to the 1940 list of Dodge Luxury Liners is this convert- 


ible coupe with an engine-operated top that rises into its protective 


osition 


or folds back and lowers into — as the driver manipulates a control button 


in the instrument panel. Anot 


er detail is a set of extra rear seats arranged 


to fold out of the way or open to the full width of the car, thus furnishing 
accommodation for two or three more passengers. 





mobile Manufacturers. Assn. 


follows: 


“This association in is letters 
of Apr. 7, 1938, and June 3, 1938, 
expressed the sentiments of the 
membership toward the proposed 
rules as they were drafted at that 
time. We still hold the views that 
we expressed then, and addres: 
ourselves now to the fact that, as 
presently proposed, the rules have 
been revised extensively and in- 
clude new matter. 


“Now, as then, we stand on our 
original statement to you, that: 
‘If the simplified restatements of 
law which your rules effect can 
help the marketing branches of 
our industry to better methods of 
competition, we shall all be bene- 
fited.’ 


“The automobile manufacturing 
companies are opposed to _ in- 
trusion of practices in the mar- 
keting of automobiles that are de- 
ceptive or oppressive or that tend 
towards monopoly. They them- 
selves have endeavored to comply 
with all requirements of law and 
good business practice, and be- 
lieve that, by their methods of 
distributing automobiles and by 
the keenness of their competitive 
enterprise, they have afforded the 
public great benefits not only in 
providing automobiles at extra- 
ordinarily low prices, but also in 
the arrangements that they have 
brought about for keeping auto- 
mobiles in convenient and safe re- 
pair. 

“Insofar as the proposed new 
rules express existing law and 
promote these ends, the manufac- 
turing industry is sympathetic 
with their purpose. Many are re- 
statements of ordinary principles 
of business honesty. But others go 
farther than that, and their effect 
and meaning will depend upon how 
they are construed and applied. In 
some cases, our members believe 
their language actually goes be- 


as 


yond present law and judicial in- 
terpretation. Therefore, if the rules| fy 


should be promulgated as_ they 
stand, their application might lead 
to such uncertainty of interpreta- 
tion as to defeat their purpose, and 
adversely affect the industry and 
its customers. 

“For these reasons, we urge that 
further review and study be en- 
gaged in, especially in regard to 
rules dealing with situations where 
the application of law is uncertain. 
We place ourselves at your dis- 
posal for any service the associa- 
tion or its members may render in 
such review. 

“As you know, the manufactur- 
ing branch of the industry did not 
sponsor the rules and at no time 
asked to be covered by them. How- 
ever, if rules now are to be pro- 
mulgated, and they are to be effec- 
tive as a code of fair conduct in 
the distribution of motor vehicles, 
and are to result in public benefit, 
we believe they should be wholly 
clear and explicit. 

“This expression for our mem- 
bership is presented in the hope 
that it will be of aid in obtaining 
that result.” 


Bearings Retainers 


STAMFORD, Conn. — Norma - Hoft- 
mann Bearings Corp., which pioneered 
the manufacture of diminutive size pre- 
eision ball bearings down to %-ineh in 
bore, announces that its small sises, 
which have heretofore been available 
in the “full’’ (retainerless) type, can 
now be obtained as standard with 
retainers (or ball cages). 





Endorsement 
Of Patman Bill 
Denied by AAA 


WASHINGTON. — Russell E. 
Singer, general manager of Ameri- 
can Automobile Assn., last week 
denied reports that the AAA has 
endorsed or taken any position on 
the Patman-Horner bill. 

“A great deal of confusion has 
been caused by the simultaneous 
promulgation of the revised code 
of fair trade practices and the fed- 
eral control bill,” he said. “As a 
result of this mix-up the impression 
appears to have gotten about that 
the AAA is supporting the control 
bill. 

“This is definitely not true. The 
proposal to declare the automobile 
industry a public utility and 
consequently subject to federal 
regulation obviously involves a far- 
reaching principle on which the 
AAA would not want to take a 
stand without a full and thorough 
investigation. 

“On the other hand, the AAA 
definitely favors the objectives of 
the FTC proposed code of fair 
trade practices insofar as such a 
code would outlaw misrepresenta- 
tion, unfair finance methods, and 
illegal conspiracies to fix prices 
and trade-in allowances.” 





N. Y. Governor Seeks 


Use of Fund for Roads 


ALBANY, N: Y.—State consti- 
tutional amendment to permit the 
use for highway and parkway con- 
struction and improvement of $60,- 
000,000 from the balance of a 
$300,000,000 bond issue authorized 
in 1927 for grade crossing elimina- 
tion, is advocated by Gov. Herbert 
. Lehman in a special message 
to the state legislature. 


“In 1927, the people approved the 
creation of a state bond issue in 
the amount of $300,000,000 to pro- 
vide monies for the elimination of 
railroad crossings. Appropriations 
from the bond issue already made 
by the various legislatures aggre- 
gate 183.5 million dollars. Of this 
sum, . $110,000,000 have actually 
been expended,” the governor said. 


DEALER? THROUGHOUT THE WORLD MAKE MONEY WITH 


a 


BOMBOY’S GARAGE 


Latham, (Albany) N.Y., says: 


handled any other lin 
d our wisdom in sticking to Federal for 


There is no better line of trucks made 
tion has built our business.” 


“We have never 


progress has prove 
more than 12 years. 
and customer-satisfac 


SOME DESIRABLE TERRITORIES ARE NOW OPEN 
Write for Franchise Details 


FEDERAL MOTOR TRUCK CO., DETROIT, MICH. 


One of the Oldest and Most Soundly Financed 
Companies in the Truck Industry 
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Packard Notes i 
$545,867 Net 
Profit in 1939) | 


DETROIT. — Net earnings fo “<1 
1939 of $545,867 after all charges 4) A 
including depreciation, and proyj. gow t 
sion for federal income taxes j; ifthe 
reported by Packard Motor Car Co, mee 
This is equal to four cents a share|' mi 
on 15,000,000 common shares and]’ 


compares with a loss of $1,638,317 OT 
Packard set aside for deprecia. pquipt 
tion out of last year’s income $1. }.9j N 


449,351 against $1,742,834 for 1938. | sich 
For the nine months ended Sept |sirke 
30 last, the company reported net] [er 
loss of $2,050,092 against net logs} (ty, 4 
of $3,298.790 in the first nine months |dsir™ 
of 1938. gam! 
Indicated net profit for the fina New 
quarter of 1939 was $2,595,959 equal | 
to 17 cents per share as compared backm 
with earnings of $1,660,473 or 1|!%% 
cents in the comparable 193%/' 
period. sanag 
The company paid no dividends 
in 1938 or 1939. It had 116,471 stock. 


il 
A 
C 
rs 
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holders at the close of the year. 

The annual report reviewed to fhe 
considerable extent the company’s 
progress during its expansion pro- 
gram of the last five years. Pa 

The company produced 76,573 | 
cars last year, as compared with le 
50,260 in 1938. Factory sales totaled 
$63,425,063, against $48,340,055, an R 
increase of 31 percent. Gross profit 
on factory sales was 7.7 percent 
compared with 4.7 percent in 1938] AR 

M. M. Gilman, president of}lotor 
Packard, reported that factory per-|int 1( 
sonnel increased from 9,753 at the} igures 
beginning of 1939 to 14,599 on}ipart 
Dec. 31. 

Because of design and produc- 
tion problems a loss of about $330; 

000 was incurred in 1939 on an 
initial marine engine contract. but 
Gilman added “with the initial de 
velopment cost behind us, the new 
U. S. Navy contract should prove 
a profitable undertaking.” 
La. Truck Assn. 
Hows 

To Meet Mar. 29)."t 

NEW ORLEANS. — First state} "tile 
convention of the reorganized 
Louisiana Motor Transport Assn b 


is scheduled to be held here Mar. 
29-31 with a group of national andj* 
state transport authorities listed n 
on the program of speakers. > m 

Speakers will include T. V. Rodé- cae 
gers, president of the Americat imore 
Trucking Assns.; W. Y. Blanning, stomo 
director of the motor. carriers 
bureau at Washington; John Lip, , 
Rogers, of interstate commerce 
commission; Ray G. Athertot 
Little Rock, Ark., district director 
of the ICC; Ward Faulkner, Nash- 
ville, Tenn., also an ICC district] DET) 
director. James P. O’Connor Jr. |éent of 
member of the Louisiana Publitjnent 








Service Commission, will be toast }anoun 
master. Frank 
SS Lanage 
Interest Bolstered Week, 


associat 
Skinney 

Risin 
idviser 
Confers 


SPRINGFIELD, Mass. — Increased 
commercial activity and consumer pur 
chasing power are reflected in request 
for industrial space reservations at the 
24th annual Eastern States Expositio 
here Sept. 15-21. 
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et | Conferences on Merger 


1939 Automotive News 


aacial ti ; 
ngs for yee ‘AGO. — Awarding of the 


charges ci atomative Service Industries | be required to iron out details in 


; Pier here and setting 
wo to tes at Dec. 9-14 highlighted 
i ecting of the joint operating 
be ittee here last week. The 
mp js made up of four members 
ee © vein the Motor and Equip- 
- Wholesalers Assn., Motor and 
fquipment Manufacturers Assn., 
yd National Standard Parts Assn., 
stich = sponsor the big after- 
ow. 
oe N. Lockridge, of Kansas 
ted net a MEWA member, was elected 
ret logs A, an of the joint operating 
months |" Spangler, of 
onmittee, and J. M. Sp : gier, 
ww York, representing the 
he final}, as vice-chairman. Herbert 
9 equal jyckman, of Cleveland, will serve 
ae secretary of the group, ~~ A. 
or icago, as show 
le 103 p Colman, of Chicag 
While here, officials of the 
vidends|ywA and NSPA resumed confer- 
1 stock- aces on the proposition of merging 


| provi. 
axes js 
Car Co, 
@ share 
res and 
1,638,317 
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me $1, 
* 1938, 


ed Sept. 


year. rs into a single association. 
wed tolne only news from the meetings 
mpany’s 


on pro- 
‘Ss 


d 76,573 












Pa. Trucks Have 


4 wit! Lower Accident 
55, Rate Than Cars 


percent} 

in 1938] HARRISBURG, Pa. — (UTPS) — 
ent offiotor vehicle accidents for the 
sry per-jist 10 months of 1939, based on 
; at theligures released by the revenue 
599 onjeartment, show that motor 
meks were involved in fewer ac- 
ddents per 1,000 units registered 
tun automobiles, Pennsylvania 
Yotor Truck Assn. announced last 
week. 


From the figures compiled by the 
mearch and statistics section, it 
ms shown that 35.34 trucks, as 
wmpared with 41.03 passenger cars 
ma basis of 1,000 registrations, 
wre involved in accidents, PMTA 
le winted out. 


9 Howard D. Gibbs, president of 
’. te trucking group, said “that 
t state/"tile trucks are shown to be 
ganized wer on the highways, it must 
t Assn|%% be remembered that their 
re Mar|™urs on roads are greater for 
nal andj%#h truck than each automobile. 
; listed] tis means that despite the fact 
) tut motor carriers are subjected 
whighway dangers for longer pe- 
feds of time, they have compiled 
imore excellent safety record than 
utomobiles.” 
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therton, 

director ; 

direct! Skinner at APEM 
district} DETROIT.—C. C. Carlton, presi- 
mee J ent of Automotive Parts & Equip- 


tent Manufacturers Assn., 
e toast'|unounces the appointment of 
frank Rising, former labor and 
Feasement editor of Business 
eek, as general manager of the 
“sociation to replace Clarence O. 
kinner, resigned. 


28 


Rising is a consultant of and 


— to the National Industrial 


d 


ncreased 
ner pur 
requests 
is at the 
cposition 





___} Serence Board, American Man- 
qrment Assn., Industrial Relations 


taduate Schools of Princeton, 

Stanford and Wisconsin 

ities and has been an active, 

of management in the de- 

mination of policies in regard to 

Wer ent relations. For a num- 

ws years Rising has acted as an 
cial adviser to APEM. 


Fuel Purchased, Miles 


nutaveled Must Be Filed 
i ew Va. (UTPS).—Gov. 
Aa Price has signed the bill 
thage g motor carriers to pur- 
on Virginia com- 
Traveled in trie” wetee 
- authorizes the Virginia 
Cttiers to gi emission to require 
o le reports showing the 
ron - Veled and the fuel pur- 
comply wi the state. Failure to 
et Would the Provisions of the 
"ocation subject carriers to a 
fine of of their certificates or 
not more than $5,000. 
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was that “progress is being made,” 
and that at least two months will 


the event that the consolidation be- 
comes a fact. 


Results of balloting on the place 
and time for the ASI show among 
members of the three associations 
brought a 60 percent majority in 
favor of Chicago. December re- 
ceived 46 percent of the votes as 
the most desirable of four months 
suggested. 








TWENTY YEARS of Oldsmobile progress. The 1920 44-horsepower Oldsmobile 


a AUTOMOTIVE NEWS, MARCH 25, 1940 _______— 
\SI Show Is Set for Dee. 9-14 at Chicago Navy Pier 
~ |"EWA and NSPA Resume 





Willys Boosts 
Production on 


COE Panel Job 


TOLEDO.—With factory sales to 
date running 89 percent ahead of 
the entire 1939 model year for the 
Willys half-ton fanel delivery 
truck, production of the 1940 cab- 
over-engine panel is being stepped 
up to full capacity to meet in- 
creased demand, according to Jo- 
seph W. Frazer, president of Wil- 
lys-Overland Motors, Inc. 

“Orders for the cab-over-engine 


The second week in December | four-door sedan at the left, a big value in its day, lacked many of the com-| panel model are coming in from 


was chosen to permit the three | fort and safety features taken for § 


it sold for $1, at the factory an 


ay. However, ” Kraze 
ry y" not. include even bumpers, all sections of the country, . 


associations to hold their pre-show | spare wheel or tire; they were extra. The 1940 Oldsmobile 95-horsepower, | announced. “Our complete line of 
conventions without interference | Series Sixty four-door sedan with safety glass, chrome window reveals, bump- trucks is selling in gratifying vol- 
of Thanksgiving Day. ers, spare wheel, tire and tube, dual trumpet horns, dual windshield wipers, ume, as indicated by January reg- 


vacuum booster pump and two sun visors, plus many other modern features, 


A municipal appropriation, it was | sells for $899 delivered in Lansing. 
announced, will make Navy Pier 
more adaptable for show purposes 
than in the past, particularly E xempt Farm Tractors 


through elimination of the 1%-mile 





istrations being almost double 
those for the same period last 


cultural operations by a farmer as an| year. At the same time Willys has 
i incident to the operation of his farm, | doubled its percentage share of the 

MADISON, Wis. — Tractors used as|do not have to be registered and 
motor power for the conveyance of |licensed, according to an opinion by 


light truck market, as compared 


trek from end to end. farm products, and confined to agri- | the state attorney general. to the volume ‘achieved last year.” 
snsmanenanepsunssssaunasmneesnsenisinesseimec nee sg te ce nnembmaneecnaoeee 


CHEVROLET 


°THRIFT-CARRIER FOR THE NATION” 
Announces Two New Chevrolet Truck Models 


DUBL-DUTI PACKAGE DELIVERY 


(ILLUSTRATED) 


34-TON SPECIAL PANEL DELIVERY 


(133’ WHEELBASE) 


To meet the growing demands of the 

nation’s truck users, Chevrolet an- 

nounces the addition of two new truck models— 
the Dubl-Duti Package Delivery and the %-Ton 
133” Wheelbase Special Panel Delivery. The addi- 
tion of these two models brings the ever-growing 
Chevrolet line to 59 models on 9 wheelbase lengths 
—another reason for Chevrolet’s popularity with 
all truck users, and another reason why truck 


users bought more Chevrolet trucks 

than any other make last year, and for 
five out of the past seven years. Truck buyers know 
that Chevrolet gives them the best truck invest- 
ment, and that iswhy moreof the nation’s haulers 
turn to their Chevrolet dealers for the solution of 
their hauling problems than todealersinanyother 
make of truck. That is why the truck franchise 
makes the Chevrolet franchise doubly profitable. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 


WHEN YOU HAVE THE CHEVROLET FRANCHISE YOU HAVE FRIENDS 
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Mass. Registrar W 


Goodwin Demands Reduction 






In Candlepower to 50,000 


(Continued from Page 1) 


the nearly 700,000 motor vehicles 
on the road, approximately 50,000 
have the new headlamps. As a 
general thing thousands of these 
1940 car owners will not read 
Goodwin’s statement. So they will 
continue on their way without 
dimming. On the other hand, of 
many thousands more with the old 
lamps, those who have been in the 
habit of dimming will continue to 
do it. 

Next month, however, Massa- 
chusetts will have its annual in- 
spection under the state law. 
Goodwin stated that at that time 
those inspecting the vehicles will 
notify every owner of a car or 
truck with the new Sealed Beam 
headlamps that he or she must dim 
the lights when approaching ve- 
hicles. 


The inspection will continue for 
one month. When that period ends 
Goodwin’s inspectors, the state po- 
lice on patrol, and the policemen in 
cities and towns will be requested 
to watch drivers of cars to see if 
1940 owners obey the request. Some 
may feel that he has no power to 
order this being done. But Good- 
win, with no legal authority to 
back him up, set the speed limits 
on Massachusetts highways at 45 
miles an hour at night and 50 for 


Drive Would Bolster 


Service on Headlights 
DETROIT.—United Motors Serv- 
ice has just announced a nation- 
wide campaign to provide a quick, 
economical way for automobile 
dealers, garages and filling stations 
to become automobile headlight 
service stations. 

Creation of “Guide Lighthouse” 
stations all over America is the 
objective of the program which is 
now being announced to the United 
Motors branch and distributing or- 
ganizations, preparatory to taking 
it into the field. The new plan was 
created because of the general 
neglect of the lamp service, outside 
of bulb replacements, by most serv- 
ice outlets and because of the 
increased public interest in safety 
through better lighting. 





IN THE HUB 
OF DETROIT 


The ABINGTON 





% Save time and money in De- 
troit. Stop at the Abington. 
General Motors, Fisher and 
New Center Buildings with- 
in five blocks. Chrysler 
(H.P.), Packard and Dodge 
plants three miles closer. 
Complete hotel service. 
Cheery atmosphere. Dining 
Room. Free parking. Cabs. 
Bus service ’round the cor- 
ner. Suites 2-5 rooms. Rooms 
from $3.00. 


BINGTON 


Wm. J. BAYER *® Pres. & Mar. 


700 SEWARD *® DETROIT 
5 BLOCKS NORTH OF GEN. MTRS. BLDG. 





daylight, and there was no protest. 
Then instead of having speeding 
motorists taken to court he did it 
his own way. For a first complaint 
by the state or local police, the 
driver received a warning; a sec- 
ond offense brought a seven days’ 
suspension of the driving license 
and a third case meant 30 days. 
After several hundred suspensions 
were announced in one week, the 
speed dropped to those figures. 

Therefore, drivers of 1940 cars 
not obeying the request to dim 
their lights if seen by the police 
will be reported to Goodwin. And 
they will be warned and later put 
off the road. 


It is now up to the lamp manu- 
facturers to busy themselves to 
meet the Massachusetts specifica- 
tions. Not alone on the candle- 
power, but the law requiring beams 
not to be too high. It specifies the 
beam shall not be above 42 inches 
from the ground; in other words 
a sharp cutoff. Otherwise there 
will be trouble ahead, for Good- 
win in the past ordered some deal- 
ers who sold new cars having 50 
candlepower to recall them and put 
in the right bulbs or the owners 
would be arrested. In fact, some 
years ago he did have some own- 
ers arrested who had lamps that 
did not meet the specifications, and 
ordered changes in lamps of some 
other makers he found were coast- 
ing by the law. 

It was no secret to some of the 
men in the industry that the new 
lamps were not approved in 
Massachusetts. At a SAE meeting 
last fall a set of the lamps were 
shown and explained. At that time 
a member brought up the question 
of approval by the state, and it 
had to be admitted they had not 
received a certificate. 


However, for the present, owners 
will not be penalized. The makers 
have all summer to re-design their 
lamps for the 1941 cars. The only 
out perhaps is that some of the 
other states with specifications 
like Massachusetts will also start 
an agitation on the subject. 

Just what is back of Goodwin’s 
announcement was not given out. 
Those who know him and have 
followed his programs believe that 
it is based on his drive for greater 
safety on the highways. He has 
repeatedly referred to statistics of 
his department, which show that 
when the single beam lamps were 
used the greater percentage of ac- 
cidents were in daylight. With the 
double, he said that, where it was 
two-thirds by day, it switched to 
that amount at night. And having 
cut down accidents in the state 
so Massachusetts won the national 
safety award two years ago, he 
has been anxious to make the 
record even better each year. 

Statistics are not compiled yet 
for 1939 but they may give the 
answer to his statement. And 
where other states have laws mak- 
ing it mandatory to dim on ap- 
proaching other vehicles, he has 
said that doing it was a factor for 
more accidents. 


Oil Conditioner Offered 


BUFFALO.—Addition of a new 
popular price Kralinator oil condi- 
tioner for passenger cars is an- 
nounced by the Olixir Products Co. 
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on’t OK Sealed Beam HeadlighM 








CHRYSLER CORP.’S “Garden of Lakes’ at the Flower Show in Detroit this 
week introduces bright spring colors for 1940 automobiles, such as this special 
Charlette cream” finish for the Plymouth convertible coupe. Here this year’s 


Blossom Queen 


Irene Persinger of Chrysler Corp., left, receives her royal 


bouquet from Thomas L. Berry, chairman of the flower show. 


Used Car Advertising Now 
On High Plane in Chicago 


Special to Automotive News 

CHICAGO. — Standards of used 
car advertising have been raised 
notably and are now on a high 
plane. At least, that’s the case in 
this city, according to the automo- 
bile division of the Chicago Better 
Business Bureau. The activity has 
the financial support of the Chicago 
Automobile Trade Assn. 

Reporting on the 212 investiga- 
tions of used car advertising in 


Chrysler Adds 
3 Theatres for 
1940 N. Y. Fair 


NEW YORK.—Chrysler Corp. 
has completed extensive altera- 
tion plans for its exhibit at 
the World’s Fair 1940. The plans, 
which include three specially 
designed theatres with actual the- 
atre-type seats within the corpora- 
tion’s own exhibit building, 
represent an expenditure of nearly 
$400.000. 





Located at the inside of the 
north end of the exhibit auditorium 
will be the specially equipped, air- 
conditioned theatre in which a 
new technicolor version of the 
popular three-dimensional movie 
will be shown. 

Adjoining the three-dimensional 
theatre construction work is now 
in progress on the Peribowl, a huge 
semi-circular amphitheatre where 
Chrysler Motors will present a new 
edition of the Talking Car show. 

In the third theatre of the group 
will be presented a new version of 
the “Rocketport” show featuring an 
actual rocket ascension. Located in 
the rotunda at the central entrance 
to the Exhibit Building, this theatre 
will also be equipped with up- 
holstered theatre-type seats. 

Additional facilities for the com- 
fort of visitors will be carried out 
still further with new lounge facil- 
ities in the Frozen Forest and in 
the Bamboo Grove, a new 1940 at- 
traction for World’s Fair visitors. 
Work is also underway on a new 
streamlined arcade at the central 
entrance to facilitate the handling 
of heavy visitor traffic into the 
building through the Rocketport. 





AT OPENING of Ensambladora Mexicana, S.A., new Hudson assembly plant, 
owned and operated by Auto Distribuidora Mexicana, S.A., Hudson distributors 


for Mexico, 


ictured above delivering the 


omingo Taboada, Puebla dealer. More than 1,000 


oberto Riverdll, right, general manager of the distributorship, is 
first Hudson assembled by Mexican workmen to 


rominent officials, bankers 


and industrialists were Fis at the opening of the plant, which is fully de- 


partmentized and locate 


in Mexico City. 


the metropolitan newspapers and 
over the radio, the bureau states: 

“Of the 212 shopping investiga- 
tions, 203 were found to be accu- 
rate. Six shoppings resulted in the 
publication of two ‘corrections.’ The 
wording of two advertisements was 
changed to avoid confusion. One 
advertisement was checked through 
the media and found to be a news- 
paper error. 

“Of the complaints registered, 
24 were adjusted or otherwise 
handled by the dealers, while in- 
vestigation disclosed that 35 others 
apparently were not justified. 

“When a dealer published two 
suitable ‘corrections’ and signed 
stipulations with the bureau gov- 
erning advertising, a previous 
recommendation for suspension of 
the company’s advertising privi- 
leges was withdrawn.” 


Graham to Drop 
Factory Branches 


Under New Setup 


DETROIT. — Elimination of all 
factory branches, previously oper- 
ated by Graham-Paige Motors 
Corp., is contemplated in the new 
merchandising program of the re- 
organized company, it is announced 
by August Johnson, executive vice- 
president. 

Because factory branches some- 
times enter into direct competition 
with regularly franchised dealers 
handling the same make of car, 
particularly in metropolitan cen- 
ters where the problem of cross- 
selling within the franchise is 
especially acute, it was felt that 
branches could not justifiably be 
maintained under the liberalized 
dealer setup evolved by the new 
Graham management, Johnson ex- 
plained. 

When Graham retired from ac- 
tive production last summer, 
branches were still being operated 
at New York, San Francisco and 
Detroit. These properties’ will 
either be sold to regularly fran- 
chised dealers or distributors or 
will be liquidated as quickly as 
possible, Johnson said. None re- 
maining in the factory’s hands 
will be staffed and stocked with 
cars when the new Graham lines 
get into production later 
month. 

Johnson added that the list of 
50-odd distributors remaining with 
the company since last summer’s 
closing had been expanded to 76, 
with additions to the dealer roll 
being made daily. 


No Rule Changes 


For 500-Mile Race 
INDIANAPOLIS. — Although 
it is difficult to determine rules 
for the 1941 race at this early 
date, it has been definitely de- 


cided to make no basic changes 
for the 1941 500-mile race in 
the International Formula rules, 
according to Indianapolis Motor 
Speedway officials. 

The rules have been in effect 
throughout 1938-40. 
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GM Improving 
Futurama for 


1940 N. Y. Fai 


NEW YORK.—One of the my 
intensive reforestation, housin, GEN. ! 
and highway improvement pp, 
grams on record will be completa 
in miniature, on May 11, Openin, 
date of the World’s Fair of 1949 ;, 
New York, said William S. Kny 
sen, president of General Motors ) Ys 
announcing first details of the oq, 
poration’s participation in the 1M} podg 
Fair. chry 

Knudsen was referring to ty De S 
extensive work which has been RD 
progress throughout the winte, — 
months on the General Moto; Merc 
Futurama, one of the highlights ¢ 
last year’s fair. He revealed thy F 
since the fair closing, workma, ACK! 
designers, artists and craftsmen j P 
various fields have been employs 
on the vast 35,000 square fo ¥ 
“Miniature World of 1960,” whig y 
millions of visitors viewed fron | 
moving sound-chairs, winding } 
and about for a third of a mile m yISCE 
several levels of the Highways ani 
Horizons building. About 150 work. 10TA 
men have been employed at th 
exhibit during the winter month tRevise 
he said. Henne) 

In addition to the many im, /sterné 
provements and changes of th 
Futurama, the 1940 visitor to i B 
fair will find numerous other alter. U 
ations and additions to the exhibit 
Knudsen said. The entire buildiy 
has been air-conditioned and ne 
lounges and rest-rooms installed 
A spacious, attractive lounge fo} axr 
GM employes who visit the fait}, nett, 
from many sections of the country op 
will be in operation. Several nev} iestioy 
entrances to the building have bettliy the 
completed and a system of side}inh ¢ 
walks, railings and water fountainjim © 
are in place to add to the coring & 
venience and comfort of the anti}isteg ; 
cipated lines of visitors to thy the 
Futurama. General 
Mexico 
plant. ” 
“Dor 
the fac 
























Stewart-Warner Names 


Robinson to New Pos 
CHICAGO.—Ernest N. Robinx 
has been appointed to the newl 
created position of assistant sale 
manager of the accessory divisioy 
Stewart-Warner Corp., it is 
nounced by George Zahn, Stewart Buick. 
Warner accessory sales managejsé- 
Recently district sales represent Chevro 
ative for the accessory divisio 
Robinson has been with Stews 
Warner for the last six years. | . 
his new capacity Robinson wi Ford. . 
work with the accessory distribu 
ing organization to extend and 4 
velop the organization in the aut 
motive and marine fields. ; 


HOTEL aegis 


a “ee tthey. os 


FORT SHELB 


DETROIT 
A dollar s-tr-e-t-c-h-e-s farther? ; 
the Fort Shelby. goo rooms wit 


bath, circulating ice water 
Servidor—from $2.50. 


J. E. FRAWLEY 
General Manager he 


Loos” 





















at rtjMarch Output Now Expected to Top 390,000 Units 















AN’s Production Estimate 


(U.S. and Canada) 





; WEEKS ENDED MARCH 23, MARCH 16 
or 
Jan.1 Jan.1 
F ’ Week Same Week March to to 
alr Ended Week Ended to Mar.25 Mar. 28 
the meg Mar.23 1939* Mar.16* Date* 1939*  1940* 
© USing ggn, MOTORS ....---- 44,829 33,712 44,488 141,625 $84,884 490,434 
nt pn| ghpevrolett ..--.----++ 27,000 20,475 27,000 86,460 225,635 294,335 
mpletei| gyick «-eeeeeee sree 6879 4,485 6,459 21,292 59,574 77,909 
Openin} pontiac ..-++++-+00°** 5,300 4,081 5,299 16,812 42,825 56,217 
f 1940 is} jdsmobile ....-----: 4,300 3,831 4,894 14,537 46,375 52,755 
3. Knui} (d.-LaSalle ....-..-- 850 890 836 2,524 10,425 9,218 
lotors, bl q@RYSLER ...-------- 24,190 18,505 24,291 176,287 219,296 281,616 
the cor} ” piymoutht ...-----+-- 11,965 8,755 11,988 $8,282 107,790 136,368 
the 16] podget ...+-.0- eee e5 7,500 6,580 17,600 22,887 72,510 87,976 
Dotlrn tas ae 2,750 1,730 2,763 8,828 21,826 $2,810 
to th) pe Soto ...--s0- se ees 1,975 1440 1,940 6,290 17,170 24,462 
Mil ORD ..0-eeeeee sere ees 23,775 20,110 28,480 67,585 229,708 264,453 
Wintel pordt ...----eee eee eee 20,500 18,000 20,275 658,385 196,423 228,814 
Motor} yercury. -:+-++++ +++: 2,540 1,500 2,480 7,180 25,245 27,730 
lights Lincoln-Zephyr Picewk 135 610 725 2,070 8,040 7,909 
led thi] ¢yDEBAKERt .....- 2,800 2,666 2,796 8949 16,879 30,383 
rorkmen| pxCKARD ..-. +--+ ++: 1,920 1,010 2,548 6,951 12,385 19,360 
tsmen il @MSONT ..2--- see eee 2,100 1,500 2,189 6,089 18,480 17,735 
MPloyell wAGH .....eeeee cece eee 1,586 2,026 1,525 4,602 20,287 15,546 
re foilenLYSt ....--.---ee> 1,278 150 902 3,031 4,876 1,365 
,” whit] anTAMT .....0--+e0% 85 80 85 272 890 899 
ed fron} qpaHAM ...----+++++> $ 140 t $ 1,407 $ 
netted gai ¢ 100 ¢ ¢ 290 ¢ 
7,975 4,100 17,950 25,875 57,790 80,858 
Liat ou ateneed 110,483 84,099 110,199 340,716 962,022 1,208,649 


mevised. tIncludes trucks. 
Henney, 









month 
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r to th 
er alter. 
: exhibit 
building 


and ney 


installed 

inge fo! AKRON. 
the fail, better as the second quarter of 
countn} ig) opens and there is every in- 


—“The business outlook 


ral neviiestion that general business dur- 
ave betty the spring and summer should 
of side}imb to higher levels,” said Wil- 
ountainjism O'Neil, president of General 
the cotltre & Rubber Co., as he com- 
he ant. a two months’ business tour 
to thiy the United States and Mexico. 
General Tire is interested in a 
Mexico City tire manufacturing 
° 












es 
w Pos ‘Domestic trade conditions, plus 
2ob the fact that we are doing a better 





> new) 
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vidi 
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Plant Activity 


iieeee steady; 85, five days 
Stewart) Buick...... steady; 6,879, five days 
nanager| (ad.-LaSalle.steady; 850, four days 
sana Chevrolet..steady; 27, 000, five days 
divisi _— ..steady; 2,750, five days 
ae steady; 1,975, five days 

bead steady; 7, 500, five days 

steady; 20,500, five days 
sub-assemblies started 
steady; 2,100, five days 
steady; 735, five days 
ier steady; 1,536, four days 
Oldsmobile... aay: 4200, five days 
rop; 1,920, four days 
Frmeuth. .steady; 11 965, five days 
Pontiac steady; 5,300, five days 
Sudebaker.steady; 2,800, five days 
Willys rise; 1,273, five days 
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tClosed. Miscellaneous includes Crosley, 
Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, 
y im International, Mack, Reo, Sterling, White, etc. 

a  —— 


Business Level is Due 


For Climb, O’ Neil Declares 


job than ever before in South 
America, should send the business 
index steadily higher,” he as- 
serted. 

“Business has been taking on 
more momentum lately, after a. 
slowing-down at the beginning of 
the year when steel slumped be- 
cause shell orders did not ma- 
terialize as had been expected. 
War orders are not to be taken 
into serious consideration in siz- 
ing up business. This seems to be 
a cheap, popular-price war and 
the expected orders to this country 
have not been forthcoming.” 

O’Neil declared that the idea 
that a presidential election year 
must necessarily be a poor busi- 
ness year has been thoroughly dis- 
credited. 

“Going back almost 100 years, 
statistics show that, during that 
period, business has been better 
during two-thirds of the presi- 
dential election years than it was 
in the years immediately preced- 
ing them,” O’Neil said. 

“In the tire industry, 1940 thus 
far has been a better year than 
1939, which was the best year in 
the ‘industry for the past 10 years. 
It looks as though it would con- 
tinue that way for some months 
to come.” 
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Total for Week 
Reaches 110,483 


Cars and Trucks 


By Pete Wemhoff 
Associate Editor 
DETROIT.—A March total in 
excess of 450,000 cars and trucks 
is now in prospect. This figure 


would top 

Automotive News’ Yeoh, 1939, by 
Production Estimate more than 15 
180,000 percent and 


would compare 
with an_ esti- 
mated 410,669 
units assembled 
in February of 
this year. 


Final assem- 
Week blies during the 
+ past week 

a a frac- 

tional increase 
Week over the previ- 
ous week, the 
respective totals 
being 110,483 
units as against 
110,199. In the 
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85,000— comparable pe- 
>= riod of 1939 a 

80,000— total of 84,009 
= cars and trucks 

75,000— were turned 
= out. 

70,000— General Mo- 
— tors’ group to- 

65,000— tal for the past 
=> week is esti- 

60,000— mated at 44,829 


cars and trucks, 
a slight ad- 
vance from the 
44,488 units as- 
sembled in the 
previous week. In the comparable 
period of last year GM divisions 
produced a total of 33,712 cars and 
trucks. 

A fractional decline was noted 
in the Chrysler group output last 
week. The past week’s total is 
placed at 24,190 cars and trucks 
as against 24,291 units in the previ- 
ous week and 18,505 units a year 
ago. 

Ford volume rose slightly last 
week to 23,775 cars and trucks. 
In the previous week a total of 
23,430 units were assembled, while 
in the corresponding period of 
1939 a total of 20,110 units were 
produced. 

Independent producers con- 
tinued at previous rates last week, 
with Studebaker in the fore, fol- 
lowed by Hudson, Packard, Nash 
and Willys. 


Foundation Announced 


CHICAGO.—Plans for the organiza- 
tion of a foundation to do research 
work in the interests of private busi- 
ness enterprise have been announced 
by George S. May, Chicago business 
man. Organization, to be known as the 
George S. May Business Foundation, 
will open. offices at once in Chicago 
and New York. Research engineers will 
=. mens in 18 leading American 
cities. 


Bl 





New Passenger Car Registrations 


One Month, plus 31 





Feb. 
to Feb. 
Date Pos. 
Chevrolet ..........0. 29,371 1 
eer 19,527 2 
Plymouth ............ 14,960 3 
PEE 606565000 ce enews 8,787 4 
BRED cecceccsccccces 7,570 5 
POND bcbcccssvvcess 7,341 6 
Oldsmobile .......... 6,200 7 
Chrysler ............. 3,544 8 
Studebaker .......... 3,334 9 
PUMTOUTY cccccssccsces 2,873 11 
Perr 2,978 10 
PUNE ce scesveevsse 2,387 12 
BPO BOD svccccecescee 2,282 13 
POEL. 0a6eedsssessees 2,030 14 
Cadillac-LaSalle ..... 953 «15 
0 ere 693 16 
WUEEED. c6secscvisssede 636 17 
| eee 15 18 
Hupmobile .......... 3 19 
Miscellaneous. ....... 50 
BOONE: ci cccccccessese 115,534 
*Loss 





States for February 











1940 19389 ~«=—-« Unit 
1940 Pos. 1939 Pos. Gain 
95,316 1 65,979 1 29,337 
62,351 2 52,699 2 9,652 
47,947 8 41,727 3 6,220 
31,895 4 22,046 4 9,849 
24,084 5 21,765 5 2,319 
23,544 6 16,193 6 7,351 
20,341 7 15,549 7 4,792 
10,918 8 7,952 8 2,966 
10,481 9 4,917 13 5,564 
9,607 10 6,227 9 3,380 
8,715 11 5,187 12 3,528 
7,658 12 4,329 14 3,329 
7,419 18 5,498 11 1,921 
6,365 14 5,740 10 625 
3,838 15 3,968 15 130* 
2,701 16 2,540 16 161 
2,314 17 1,293 17 1,021 
52 18 489 18 407* 
11 19 7% #419 65* 
193 127 66 
375,750 284,301 91,449 





Feb. Car Sales 
Are Estimated 
At 218,000 Units 


DETROIT.—On the basis of the 
reports thus far received, R. L. 
Polk & Co. estimates total U. S. 
new passenger car registrations in 
February at 218,000, truck registra- 
tions at 44,000. 

Final reports received from all 
states of the nation show 260,216 
new car registrations for January, 
which is 28.05 percent greater than 
the 203,212 in January, 1939, and 
5.55 percent above the 246, 544 of 
December, 1939. 

Complete truck tabulations show 
the January total to be 45,650. This 
is 21.04 percent over the 37,715 of 
January, 1939, and 21.86 better than 
the 37,460 of ‘December, 1939. 


Youngstown Steel 
Rate Holds at 41% 


YOUNGSTOWN, O.—Youngstown 
district steel operations continued 
at about 41 percent last week, with 
a somewhat brighter outlook for 
strip and sheet steel. Three Besse- 
mers, 37 open hearths and 10 blast 
furnaces operated. 

Operations have been holding 
near 40 percent, for nearly a 
month, about 22 percent below na- 
tional ingot rate, an unusual con- 
dition for the district which usu- 
ally operates near the national rate 
during a recession Caen ree ee er ennai et enemeeenranneenetenaenicen ee ee ere 


New Passenger Car Registrations, 31 New Passenser Car Registrations, 31 States for February, °40239 72° for February, 40239 793. 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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MORE PUSH 


LESS LBS., WITH ‘“‘HI-STEEL” 


Brute size is no longer the measure 
of strength and stamina. Modern 
design pares useless deadweight by 
adopting alloy steels, particularly 
the well-known Nickel alloy steels. 
A convincing e ple of this trend 
in contractors’ equipment is offered 
by the LaPlant-Choate Manufac- 
turing Company, Cedar Rapids, 
Iowa. Their popular -lines of bull- 
dozers, scrapers, snow plows, etc, 
have been streamlined and rede- 
signed to reduce bulk and dead- 
weight with equal or increased © 
strength by using a high tensile 
Nickel-copper steel. “This material, 
known as “Hi-Steel,” a product of 
Inland Steel Company, is employed 
in fabricating important structural 
parts for this heavy duty road- 
building equipment. In addition to 
its unusual physical strength, this 
Nickel alloy steel has excellent 
welding proper- 
ties and corrosion 
resistance. 


NICKEL COMPANY 
INC. New York, N.Y. 





















CHRYSLER GENERAL MOTORS NON-AFFILIATED 
Qn 
oe x he 
Fe S y so 
8ST § 2 on > x 
ATES 3 S 5 ma 3 S g S g 5 4 8/5 = § 5 5 s Fe ay STATES 
el ele [Slee 1812/98/21 2 | Se) 2)s]81 88] 212) 219) 2) 2 128) 2] s8 
0 J a |e | os . o | 6G - .. & | Om | & =lael O| @| ei zfiatlea |B = | Se 
Total 20 States "40 3580 190] 15344 $446, 26524 | 10112| 381] 1490| 11973 7] 1419 
"39| 1081 7322] 13554) 4743] tos) 1a2s3] 2581 2101] 2302 19238 | S640) 302) “s8| ‘Seip 847 679) 43 iol a377a39 Total 20 States 
40| 25) a a 103,194,441] 83] 5] SL 20k | Ae 20) | 18} 19) 26 4 7221740 7 
iz 39/18; S939] 70)_—«s136| __—34]_—_—i121 | son ee Sa we eae 16| o| 1a} a 94|'39 or 
7 diana 40| 212| 142| 408, 984 1746) 493| 26) 1726 5 42| 1273 4 262 104 
— 39) isa) ial 968] 1657) 493 1368 313 2 2504 | 1194 36| 114] 1347 ue | 3Sq Bl 300 8 a sa a0 Indiana 
d "40 841; 289 789 131, 192) 1421) 422 39) 467 
au; "se|__41| tod] 493 704| 186 555 93| 138] 1001/ 362 19| __ 393 oi 0 bs ‘ 3986)"40 Maryland 
gan ; 442 7s 4155 a 948) 1306/7991 ~—cisigaaaaaeeal 
co 3 ze 151 s 1i60|_2419| "844 ae 74| 499 597 2029| zs ie 2465|__ 28 | iet “ *94| i 1039 Michigan 
a a ~ 
"40| 10 7 25, 17 ge) “5 
wiz '39 6 3 16 i| 42 3| 5 24 a 36) 7 | 3 3 10) ‘| aai'40 Wasala 
New Hampshi ; i, 729 21 is 87, 3 101 ——onsegnasi 
—— a te ee ee oe Le 
New Jersey ; 21 gis 40) 1741) ‘61 7a 709| 3717| 795) 63 19 997 ————— 
— +4 ae 190 : ma i 1689 185) 3 ie 1097; 58] 355| _538| 2579| 649 ie| "3 792 6| by a8 ig) Hl 7629 740 New Jersey 
a exico 40 77 154 208 32 340 112 3 150 
ae ohis 39; iti él Pe et i\ 2 210} 109 | i 128 : lw *3\ | | Ones New Mexico 
ms wit Fz 4382| 1241 4231, 66, +839 7401 | 2392 3 278 ie 
rer all Rhode Taig 9 0 225| < i567 — 739 = 1952 493|_611|_3891| 1564] 42 am 1804 182 | 2041 i3a|_ 135 4615 9231/39 we 
e Island ; 2 221 83 56 464 98 ia | |) 8) 26,8) 2 40 "Rhode Toland 
Waar F 38 it| ie7| 365 190 a 403| 113/61 iil 130 d i & = | ‘| one Rhode Island 
ngton 7 $3 i 615 5 1a 1199| 365|  26| 45) 436 
Tay 3g; SB] S| 488] Sel oe} isa) 2) 498 7 ios} 108| 874} 2971 is| 321 gaia] i os, ‘a | soemeo Washington 
*. 31 States > 98356) 8787| 363) 29371, 590) 6200) 7341) 52652 | 19527| 693) 2873; 23093 15| 2978 20 D a 
we or February 39] Sorel satel Gaye 1 iee| Seee| 6208] 355 19508, _537| 4130/4688 35426 | 15158) 602! 1717| 17477| _139| 1627 13 as indi] ait 318 26 | *31089)'39 ee ieee 
to 740] 10918) 7419] 24084) 47947) 90368] 31895| 1507] 95316] 2331] 20341] 23544/174934 | 62351| 2701! 9607) 74659, 52|_ 8715 11) 6365| 7658) 1o4a1| 2314 é 50)" 
Date +99| 7952] 5498] 21765| 41727| 76942| 22046| 1637| 65979| 2331| 15549| 16193/123735 | 52699| 2540| 6227| 61466| 489] 5187| 76] 5740| 4329| 4917| ises| ise 33430139 to Date 
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The News of Automotive Advertising 


By Pete 


Roto 


Champion Spark Plug (Mac- 
Manus, John & Adams) goes roto 
for its annual “Change Week” 
newspaper campaign. Consumer 
copy will be placed in rotogravure 
editions of Sunday newspapers on 
five successive Sundays, starting 
Apr. 7. Preliminary advertisements 
are 225 lines each with the size 
increased to 600 lines on May 6, of- 
ficial start of the spring merchan- 
dising drive. 

“Change Week” was inaugu- 
rated 16 years ago by Champion 
as a reminder to the automotive 
trade and motorists of the bene- 
fits of changing spark plugs 
each 10,000 miles or at the out- 
set of a new touring season, ac- 
cording to M. C. Dewitt, vice- 
president of Champion. 


In addition to the roto inser- 
tions, an extensive national maga- 
zine, trade and farm paper cam- 
paign will aid in promotion of the 
event. Special two-color advertise- 
ments are listed for the Saturday 
Evening Post, Collier’s, Life, Look, 
Time, Liberty, American Magazine, 
Popular Mechanics and Popular 
Science Monthly. 

Farm papers include Country 
Gentleman, Capper’s Farmer, Suc- 
cessful Farming, Farm Journal, 
Progressive Farmer, Southern 
Agriculturist, Southern Planter, 
Farm and Ranch and Pacific Rural 
Press. Accompanying the advertis- 
ing campaign, retail sales points 
will receive special “Change Week” 
displays, window trims, banners, 
etc. These promotional helps are 
more elaborate than any previous- 
a _ out by the company, it’s 


5,000 V ocalists 

Easter program of the Ford 
Sunday Evening Hour (CBS) 
presented for the first time on 
radio an audience of 5,000 people 
singing Handel’s “Hallelujah 
Chorus.” Richard Crooks, tenor, 
returned to the program as guest 
artist of the evening, while Vic- 
tor Kolar conducted the Ford 
Symphony Orchestra and mixed 
chorus. 

In presenting the “Hallelujah 
Chorus,” the massed church 
choirs of Detroit were invited to 
participate as members of the 
visible audience of 5,000 who wit- 
nessed the broadcast in Detroit's 
Masonic Temple auditorium. Au- 
dience was rehearsed for one- 
half hour before the broadcast 
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CONVENIENCE! 


That is why the Hotel Belmont Plaza 
is the New York favorite of men and 
women in the automotive industry. 


Just a few blocks from Grand Central 
Terminal and the midtown business dis- 
trict, at the Belmont Plaza you’re in the 


800 attractive rooms, each with both tub 
and shower and radio, from $3.00. Home 
of the famous Glass Hat. 


HOTEL 
BELMONT PLAZA 


LEXINGTON AVE. AT 49TH ST., NEW YORK 
JoHN H. Sremser, Manager 
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began. A special microphone set- 
up was installed. 


Pow-Wow 

Industrial advertising and mar- 
keting executives of the United 
States and Canada will meet at the 
Hotel Statler, Detroit, Sept. 18-20 
for the 18th annual conference of 
the National Industrial Advertisers 
Assn. 

Conference is being sponsored by 
the Industrial Marketers of De- 
troit, local chapter of the NIAA. 
Toledo Industrial Advertisers Club, 
on chapter, will act as co- 

osts. 


Detroit 

Charles W. Brooke, of Brooke, 
Smith & French, has been named 
publicity chairman of the $100,000 
“Advertise Detroit” campaign 
which will open Apr. 9. William 
B. Stout is general chairman. 

Other committee members are 
R. E. Anderson, Herbert V. Book, 
Louis H. Burbey, Walter Fuller, 
Richard Harfst, Gordon Hitt, C. W. 
Hungerford, T. F. Gessner, Ernst 
Kern jr., Brewster Loud jr., Joseph 
M. Malaney, Ward Marsh, W. Col- 
burn Standish, William Trepagnier, 
Verne Tucker, Owen Uridge, James 
Vernor jr., Preston Sweet, R. 
George Wood, L. Grant Hamilton, 
Del Delbridge, Floyd Miller, Clyde 
Kell, H. O. Ward, and Harold M. 
Hastings. 


Farmers 

As service to the farmers of the 
Central West, Everett Mitchell, 
farm news commentator, will give 
seasonal agricultural hints as well 
as rural news on a series of noon- 
time radio broadcasts sponsored 
by Standard Oil Co. Programs will 
be broadcast from 99 radio sta- 
tions from Denver to Detroit, Mon- 
day through Saturday, Mar. 18 to 
June 15. 

During series of programs, the 
names of 14 farmers from as many 
states who are noted for some 
outstanding agricultural accom- 
plishment will be announced, and 
these farmers will be presented 
proce. prizes in recognition of their 
work. 


Resigns 

Edgar Kobak, vice - president, 
Lord & Thomas, has resigned. 

Recently accepted chairmanship 
of the public relations committee 
of the Greater New York Fund 
and intends to devote time to this 
work for the next few weeks. 


Sameera Sera 
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PONTIAC SERVICE craftsman’s ring is the symbol of the highest standard 


of workmanship over a peownens period. Picture shows Julius 
is craftsman’s ring and is showin 
loyes of the Carber Pontiac Co., Saginaw, Mich., Ruben 


who has just received 


loyd Reimers. 


Dodge Off 


uzbiel, right, 
it to fellow em- 
ueffner, left, and 


icials Start Series 


Of 43 Spring Sales Meetings 


DETROIT.—For Dodge dealers, 
the swing into the accelerated sales 
activities of the approaching spring 
season has its formal start in a 
series of field organization meet- 
ings taking sales executives from 
Dodge factory headquarters on 
speaking tours to 43 of the. major 
cities where Dodge dealers and 
salesmen will gather in scheduled 
meetings during the rest of March. 


Thus the company’s general sales 
manager, Frank J. Timmens, will 
be the principal speaker at Dodge 
dealer meetings in Detroit, Indian- 
apolis, Cincinnati, Birmingham, 
Atlanta, Jacksonville and Miami. 

E. J. Poag, assistant general 





Ford to Foster 
Safer Driving 
Among Youths 


DEARBORN. A nationwide 
“Good Drivers’ League,” to pro- 
mote safer driving by boys of 
high school age, is announced by 
Edsel Ford, president of Ford 
Motor Co. 


“The organization will conduct 
contests to select the best boy 
drivers in each state and in the 
nation, with scholarships to be 
awarded the winners,” Ford said. 

“More than a million boys 
reach driving age each year,” he 
explained, “and extensive organ- 
ized efforts should be made to 
help them become good drivers. 
That is our purpose in forming the 
Ford Good Drivers’ League. We 
want to help boys throughout the 
country, and at the same time to 
emphasize and make more valu- 
able all other good-driving move- 
ments.” 


Ford said the formation of the 
league grew out of a small pro- 
gram the company had conducted 
in recent months to show boys that 





i/it is smart to drive safely. 


“Results of that effort have been 


Ti] so encouraging that we now are 


undertaking this much wider pro- 
gram which we believe will have 


'/ the endorsement and co-operation 


of parents everywhere, and of 
every organization interested in 
safe driving,” he declared. 

“We are going to make every 
effort to see that the Ford Good 
Drivers’ League is of reai interest 
to boys, and that it is effective in 
helping them to become better 
drivers. Final details now are be- 
ing worked out and will be an- 
nounced soon.” 





Hutchinson to Direct 
Sparton Horn Sales 


JACKSON, Mich.—Announcement 
is made by W. J. Corbett, vice- 
president of Sparks-Withington Co. 
of the assignment 
of Edwin T. H. 
Hutchinson to di- 
rect the general 
sales and mer- 
chandising pro- 
gram of the com- 
pany’s horn divi- 
sion. 

The new Sparton 
line of “warning 
signals,” in addi- 

— tion to the con- 
E.T. Hutchinson ventional type of 
automobile horns, 


now includes a complete line of 





marine, industrial, and aircraft 
signals, in addition to Sparton- 
Music-Aire. 


sales manager, will be heard by|is small ioans. The first 


dealers in New York, Albany, 
Syracuse, Newark, Boston and 
Springfield, Mass. 

Dodge merchants at Chicago, 
Milwaukee, Kansas City, Denver, 
Omaha, Des Moines, Minneapolis 
and Fargo will be addressed by J. 
W. Hutchins, assistant general 
sales manager. 


T. W. Moss will speak to dealers 
at St. Louis, Memphis, Tulsa, 
Oklahoma City, Dallas, Houston, 
San Antonio and New Orleans. In 
Buffalo, Cleveland, Pittsburgh, 
Philadelphia, Washington, Rich- 
mond and Greensboro the Dodge 
headquarters speaker will be D. T. 
Stanton, director of sales. 


Pacific Coast and Northwest 
points—Los Angeles, San Fran- 
cisco, Portland, Seattle, Spokane 
and Salt Lake City—will be covered 
by J. W. McLaughlin, manager of 
used-vehicle merchandising. 


One of the purposes of the meet- 
ings, is the presentation of adver- 
tising, sales promotion and service 
plans. 


Addressing the first of the 43 
meetings in Detroit, Timmens gave 
dealers an encouraging picture of 
the conditions under which the 
automobile business is approaching 
a second and busiest quarter of 
1940. 


“While figures for February are 
not complete,” he said, “it is ex- 
pected they will show that more 
new automobiles and trucks were 
bought during that month than in 
any February in history—bar none. 
We feel that we can expect the 
continuance of a very gratifying 
volume of business during the next 
few months, even if these months 
do not score additional all-time 
records. 


“Probably there is a limit to the 
demand for any kind of com- 
modity or product you can name, 
but it seems evident that that 
point has not yet been reached by 
the automobile.” 


Jobless Act Payments 
Reduced in Wisconsin 


MADISON, Wis.— More than a 
third of Wisconsin employers un- 
der the unemployment compensa- 
tion act are already enjoying 
reduced rates of contribution as 
the result of their favorable em- 
ployment experience rating, ac- 
cording to the state unemployment 
compensation division. Late figures 
show total reserves in the amounts 
of more than 7,000 employers, in- 
cluding automotive firms and deal- 
ers, aggregating approximately 
$50,000,000. 

Principally because the Wiscon- 
sin fund began receiving contri- 
butions one and a half years ahead 
of the systems in other states, more 
than 2,800 employers have had 
their rate of payment reduced 
from 2.7 percent to 1 percent or 
less. As the result of the “experi- 
ence rating” features of the Wis- 
consin law, state employers are 
now saving several million dollars 
a year over what they would be 
forced to pay if allowances for 
individual employer records were 
not made in the statute. 


Production at Peak 


BURLINGTON, WIS. — Burlington 
Mills, Inc., is working day and night 
turning out chiefly insulating and 
soundproofing material for the auto- 
mobile and air-conditioning indus- 
tries. The firm has been conducting 
research work in the development of 
an imitation leather made from jute, 
and an insulating material with a 
leather finish. 
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Consumer Credit 
Above 7 Billions, 
NASFC Estimate 


CHICAGO.—As of Jan. 1, 19% 
the latest date for which figy, 
are available, consumer credit , 
taled $7,303,000,000, it is disclogy 
by Milan V. Ayres, secretary 9); 
analyst of the National Asgn 
Sales Finance Companies. The 4, 
tal, he added, applies to the Unit, 
States. 

Ayres listed the three division, 
and two main categories of ¢) 
sumer credit, emphasizing 4, 
persons in each category are af 
sharply contrasting types. { 

“Consumer credit consists , 
two main categories,” he saicl 
“One class is money owed for Con. 
sumer goods and _ services Dur. 
chases, either on open account , 
on the instalment plan. The oth 
ca 
is 76 percent of the total onl 
second (small loans) only 24 Der 
cent. 


“The difference is fundament; 
People in the small loan catego 
are those who had to borrow ;, 
pay debts already incurred. Th, 
other category consists of peop 
who have money but are not ab} 
or willing to pay in full at the m 
ment of purchase.” 

Of the $7,303,000,000 grand tot, 
$2,651,000,000 was owing by con 
sumers to merchants and seryj 
businesses on open accounts; $2 
898,000,000 to such firms ap 
finance companies for the purchay 
of goods on instalments, and $1. 
759,000,000 on small loans made } 
small loan companies, small low 
departments of commercial bank 
and Morris Plan and _ industri 
banks. 





Snow Hampers 
Used Car Week 
In Minneapoli 


MINNEAPOLIS.—Snow haunte 
members of the Minneapolis Aut 
mobile Dealers’ Assn. during thei 
annual Used Car Exchange We#i 
and kept thousands of prospectir 
buyers close to their firesides. 
sales campaign started out the fir 
of the week with good busine 
but in the middle of the wed 
Old Man Winter gave Minneapoli 
the worst snow storm of the winte 
and kept it going for several da 

This upset sales plans and, t 
compensate for the loss, the car 
paign was extended for three day 
On the second day of the extensic 
Old Man Winter again let loo 
with a terrific one day snow stor 

However, dealers aren’t disco 
aged as they made some sales am 
the publicity has put the public i 
a buying mood now that spring i 
here. 


New Cable Announced 


DETROIT.—A new type “all-in-oné 
weldin cable, =— oying a 12 
meth of neutralizing induction t 
eliminate cable kicking and at t 
same time reduce welding curre 
losses, permit increased ease of gv 
handling and eliminate cable wear. ! 
cuneuuced by Progressive Welder ( 

ere. 





“Dealers Tell Me,’’ by William ¢ 
Callahan, is an open forum for the & 
pression of dealers’ opinions. It # 
pears weekly in Automotive News. 
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Chapter LXIV—Cadillac and Dreystadt 


There was a bit of 
shee ara in the 
ginnings of Cadillac, 
the fourth going auto- 
mobile company to en- 
ter the fold of W. C. 
Durant’s early General 
Motors. When Patron 
Saint Henry M. Leland 
built the first one- 
cylinder Cadillac he 
had no ambition to en- 
ter the hurly-burly of 
automobile manufactur- 
ing. He built the motor 
for another concern, 
Oldsmobile. Leland, 
however, knew from his 
experience with fire- 
arms and machine 
the value of close tol- 
erance — perhaps too 
well. His engine devel- 
NICHOLAS DREYSTADT, oped almost triple the 





Cadillac’s general manager. amount of power spec- 
ified! 


It is not to Oldsmobile’s discredit that the Leland 
motor was rejected. Back in 1901 Olds was far behind 
its orders. To have accepted the new motor would have 
entailed costiy alterations and immense losses. But 
Cadillac likes to feel that the fact that this motor was 
“too good” has been symbolic of its later years. For 
38 years the company has made a religion of the best 
in manufacturing. 

Detroit Automobile Co. preceded Cadillac. William H. 
Murphy, L. W. Bowen, Clarence A. Black and A. F. 
White, all names which have been deeply written on 
the pages of automotive history, Surmned the organiza- 
tion. Henry Ford was one of their engineers, \sut Ford, 
or so the company felt, spent too much time on speed 
and too little on the practical problems of getting a car 
on beng market. The company agreed to take Leland’s 
motor. 

Cadillac Automobile Co. came into being on Aug. 22, 
1902. The factory was at Cass and Amsterdam Avenues 
in Detroit, within the shadows of the present General 
Motors Building. The first Cadillac, a high-wheeled job 
with no running boards and patent-leather fenders, ap- 
peared in September, the second in March of the follow- 
ing year. Production snarls had by this time been un- 
ro oo In the ensuing 12 months, production climbed 

o 1,895. 

Leland, as president of Leland & Faulconer, con- 
tinued merely as a supplier and counsellor for the com- 
pany until December, 1904. His company was then 
merged with Cadillac and he became general manager, 
a position he held throughout the turbulent Durant era. 
Cadillac’s ‘Firsts’ 

Meanwhile, Cadillac’s progress as a product was 
marked by several developments that might well, in a 
more detailed study, fill pages in themselves. Most vital 
as it affected the future, it seems to me, was the first 
90-degree, V-8 automobile engine in 1914. The funda- 
mental design of this motor was so sound it has not 
since been changed. Between 1914 and 1927, bore, 
stroke, piston displacement and horsepower remained 
the same, a record that is probably beaten only by 
Ford’s Model T. 

Two other events are likewise worthy of special men- 
tion. Cadillac twice won the Dewar trophy hung up by 
the Royal Automobile Club of England, a prize annually 
awarded for outstanding automotive accomplishment. 
The first award almost created an international incident 
because of heated objection to any recognition of “those 
bicycle builders” across the sea. It resulted from an idea 
by F. S. Bennett, Cadillac distributor in London, as a 
method of breaking down resistance to the sale of 
American cars abroad. 

Bennett’s feat of 1906 was to dismantle three cars, 
scramble the parts and then reassemble the three from 
a conglomerate heap. That the Cadillacs functioned 
perfectly after the stunt jarred skeptics and convinced 
the world that precision manufacturing was possible in 
Yankee factories. Exporters credit the achievement 
with giving American goods tremendous impetus in 
foreign markets. 

The second Dewar award came about from a “first” 
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honor was based on the first successful starter, lichti 
s s s , t 
and ignition system, perfected and installed by C. 


Kettering on a Cadillac in 1912. 


Durant acquired control of Cadillac in 1908. The 
company was then one of the established leaders in a 


fast-growing industrial empire. Production had reached 
7,500 a year and particularly the previously mentioned 


Dewar prize made the name “Ca 
plicable for his new corporation. The records show 
Durant took two 10-day options on the property, per- 


llac” singularly ap- 


mitted each to expire. When he eventually completed 
the deal, the company cost him a million dollars more 


than his original bargain. 


ga 

Leland left Cadillac in 1917, later to form the Lincoln 
Motor _Car Co., now owned by Ford. Manufacturing 
operations had meantime sprawled over half the city. 


Activities were housed in 


7 buildings, some of them 


widely scattered, and one of the first acts of the new 
president, R. H. Collins, was to buy the present factory 
site at Michigan Avenue and Clark Street. 

In 1921, Collins was succeeded by H. H. Rice, a vice- 
eo of General Motors who as a dealer had sold 

adillacs in 1903 in Providence, R. I. Rice had also 
been plant manager for Pope. 
_ About the same time, the modern factory, compris- 
ing 12 buildings on a 49-acre tract, was completed. 
Even these facilities were not adequate. When Lawrence 
P. Fisher, one of the Fisher brothers, took charge in 
1925 he instituted a $5,000,000 expansion program. 
Later, the Fleetwood custom body plant was moved 
here from Pennsylvania exclusively to supply bodies for 
the higher-priced Cadillacs. In 1927, the company in- 
troduced the LaSalle, companion car to the Cadillac 
and named, like Cadillac, after a famous French ex- 
plorer. The Cadillac V-16, most powerful of American 
passenger cars, was added in 1930. 


Nicholas Dreystadt 


During these years another dominant personality 
was rising in the Cadillac organization. Nicholas Drey- 
stadt joined the company as a mechanic in the Chicago 
Cadillac branch in 1916. Later he worked in service 
and sales and eventually became service manager. In 
1926, the factory recognized his talents for thorough- 
ness and organization by appointing him service man- 
ager of the company. In 1932 he was named works 
manager and two years later became general manager 


of Cadillac. 


Dreystadt’s job was one of factory rehabilitation. In 
common with other companies, Cadillac and LaSalle 
sales shrank during the depression. His task was to 
build solidly for the future by modernizing equipment 


and reducing costs. 


How well Dreystadt performed his mission is now a 
matter of record. He did not detract from the quality 
of the product. Yet, by revamping production and the 
installation of new machinery, he has been able in the 
last few years to pass substantial savings on to his cus- 
tomers. Perhaps the best testimonial of his success ean 
be found in the fact that more cars can be built today 
in less than half the manufacturing space formerly used. 

Under Dreystadt the company has enjoyed its heaviest 
sales. The year of 1937 surpassed even the boom peaks, 
when 47,000 Cadillacs and LaSalles were sold. 


This is the sixty-fourth instalment of Chris Sinsabaugh’s 
memoirs. Pontiac and Klingler next week. 





80 Groups are Co-operating 


For Michigan Safety Meeting 


LANSING.—More than 80 organ- 
dizations and associations are co- 
operating in the preparation of 
plans for the 1940 Michigan State- 
wide Safety Conference, to be held 
here May 22-24. 

Murray D. Van Wagoner, state 
highway commissioner, is serving 
as general chairman. Programs are 
being arranged in a home safety 
division by Margaret Hartnacke, of 
the Consumers Power Co., Grand 
Rapids; in the street and highway 
safety division by Capt. C. J. Sca- 
varda, of Michigan State Police; in 
industrial safety division by C. M. 
Tiernan, of Lansing Fisher Body 
division of General Motors Corp.; 
in school safety division by N. E. 
Borgenson, of state department of 
public instruction. 

In order to make the conference 
more comprehensive this year a 
new division has been added. This 
is a general public safety division 
headed by W. O. Hildebrand, secre- 
tary-manager of the Michigan 
Assn. of Insurance Agencies. 

Cc. E. Wormuth, executive secre- 
tary of the conference, has an- 
nounced that all exhibit space at 
the conference has been sold to 
manufacturers and others who will 
display modern safety devices. 

In addition to Van Wagoner and 


Wormuth, the list of officers in- 
clude as vice-chairmen, C. C. Carl- 
ton, vice-president of Motor Wheel 
Corp.; Richard C. Harfst, general 
manager, Automobile Club of Mich- 
igan, and Secretary of State Harry 
F. Kelly; as vice-chairman of pro- 
gram, Frank A. Morrison, presi- 
dent, Corporate Service Inc.; as 
treasurer, Hoyt L. Fracher, 
personnel director, Detroit Steel 
Products Co.; and as _ assistant 
secretary, E. Ross Farra, secre- 
tary - manager, Grand Rapids 
Safety Council. 


Mansfield Car Sales 


Doubled in February 
MANSFIELD, O.—Richland 
county automobile dealers sold 239 
new cars last month, twice as 
many as in February, 1939. Sales 
of new trucks last month totaled 
19, a gain of six over the figure 
for February last year, but four 
less than the total sales for Jan- 
uary, 1940. 
Despite the huge gain in sales 
for February, the total fell off 
14 from 253 sold in January of 
ee year. More than half, or 130 
f the new cars sold in the county 
last month, were of the three low- 
priced makes. 
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in which the company naturally takes great pride. The 






Safety Foundation 
Is Given $450,000, 
Offices to Moy, 


DETROIT. — Expenditures , 
ceeding $450,000 for 1940 operatig, pekard 
of the Automotive Safety Foun, ericed 
tion were approved by the oper |" 

ing committee meeting’ here cussda, 
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Wednesday, it is announced p15 oho 
Norman Damon, director. 1, fl 1939. 
funds provided by vehicle, tin]. 1 
parts, and accessory manufacture, et f 
and the finance and discount cop ie rs 
panies in the industry, wil] ute 
spent on a_ correlated progragi. 15 y 
through 15 national organizatio, Ef Pp 
comprising civic, official, and servi 
fraternal grovips as well as organs world 


zations specializing in tras 
safety. - ne 
The new financing provides fof to 1 
the completion of the fifth year, 
operation by the foundation. Duh inold 
ing this period the traffic fatal”. 
rate RA = reduced more thy 
one-third. e operating co ILFRE 
tee studied figures showing tal the 
fatalities to have dropped from alws 
all-time peak of 40,000 in 10.0) re 
to 32,500 in 1939 while, at ivities. 
same time, vehicles in use inkgstion! 
creased 3,425,000; gasoline consum ory. 
tion by motor vehicles increased fyll . 
more than 25 percent; and 4,000, ha 
new drivers were added, represenj highs 
ing an all-time peak use of tt 


. tly en 
nation’s highway system. the p 
More than 75 percent of or int 
foundation’s 1940 budget is caneworth 


marked for technical and person 
nel training services designed FOR ! 
attack the fundamental aspects @sirman 
the traffic problem by supporting trend 
official administrative programg@afined | 
The remainder is devoted to educapet take 
tional and organizational effort ig The ye 
advancing the Standard Highway 
Safety Program, which has ons 
sponsorship of 50 national organising tr 
zations. first 





It was also voted to move typpid it 
national headquarters of the fou of th 
dation from New York to Wasseé ¥ 
ington, D. C., on May 1. cea 

e ion ¢ 

Feb. Consumption fie 
fy so 

Of Rubber Drop» 
NEW YORK.—According to tie of b 





Rubber Manufacturers Assn., 
it is estimated that rubber man 
facturers in the U. S. consum 


patic 


USLIC! 


ed it 


49,832 long tons of crude rubbepaditions 


during February. This represengats regs 
a 9.4 percent decrease from titmotiv 
54,978 long tons consumed in Js 
uary, 1940, but is 17.6 percent abo 
February, 1939, when 42,365 lo 
tons were consumed. 


d for 
Pstic 
8 to « 


Gross imports for February, @° 45 
reported by the U. S. departmap™ of n 
of commerce, were 43,088 long tom. 39 
representing a 40.6 percent dq *PPF 
crease from the January figure @ in 1 
72,496 long tons but were 18.1 pe the 
cent over the imports for Feb 


1939, which amounted to 36; LOAN 
long tons. zn! 

Total domestic stocks are ettiiy tne : 
mated by the RMA at the end Gq... 
February to be 148,776 long toligs, 
a decrease of 5.1 percent from Uh, 
stocks on hand at the end of J 
uary, which were 156,830 long tol 
and 31.6 percent under the stociiys 
of 217,534 long tons on hand at U4, 
end of February, 1939. 


Mo. Seeking WPA Aid 
In Big Road Prog 


ST. LOUIS.—Missouri’s $5,500 
state highway renovation and be 
tification program needs only 
proval of federal authorities bef 
it can be launched as the stal 
most pretentious WPA project. 

Sponsored by the state high’ 
department, the program has be@ 
built around the need for mom 
farm-to-market roads and feedt 
routes into major units of @& 
secondary road system. It } 
been estimated that the pro 
would give 5,132 WPA workers! 
year’s work. The highway depat’ 
ment would furnish the necess#] ~ 
technicians, and the state woul] 
pay $1,625,343 of the cost. bg a 
maining expense would come fré IC. 
WPA funds, wt sare 





Morse Heads Club 


ST. LOUIS. — Matt F. Morse 
been elected president of the Auto 
bile Club of Missouri to fill 
yecancy created by the death of MM 
—. . Britton. For the pas a 

orse has ta 1 
general manager, a re 




























peing sold and 
poxards “854 distributors and 
griced the United States and 
ielers the largest total in the 
's history, Which includes 
} ay ve joined since Septem- 
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oa it who, be rckard has 453 foreign 
. tintin. the average length of ser- 
ot ane om domestic Packard dis- 


nie and for 
t con 16 years, 
vill pairs in the export organiza- 
rogray eS The ry — 
tion ns enga n selling 
a K ervicing Packards throughout 
“tral ager 1 i ased 
alllg rsonnel incre 
rats at the beginning of the 
ae 14,599 at December, 1939. 
were 116471 Packard 
holders at the close of the 
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\LFRED SLOAN, as chairman 
ommit the board of General Mo- 





always turns out a masterly 
‘al report of the corporation’s 
Muvities. In the case of the 1939 
ations, he has covered a lot of 
ritory. Preceding the release of 
full report last week, he al- 
had given his stockholders 
hspots of the year so re- 
ty ended, but a careful perusal 
the pamphlet brings to light 
» interesting statements that 


worth reading. ‘ 


r0R INSTANCE, there are 
mirman Sloan’s comments upon 
trends in 1939, which are not 
ined to General Motors alone 
take a world-wide view: 
The year’s activities were char- 
di, as far as domestic 
Hons are concerned, by a de- 
ing trend during substantially 
first six months, followed by 
npid increase during the second 
"hi of the year. There was super- 
wed upon what appeared to be 
natural upward movement the 
mchological influence of the dec- 
ation of war in Europe. This 
ied to accelerate the rise. In- 
ry sought to build up inven- 
~ in the belief that increased 
es would result from a higher 
to tyme of business activity and the 
n., Ingaticipation of war orders . . 
: now available are too re- 
tted in scope, due to prevailing 
itions, to present any reliable 
ls regarding the trend of the 
motive industry as a whole 
whout the markets of the 
d for the entire year. As to 
sstic markets, the industry’s 
s to consumers in the United 
tes as measured by registra- 
of new cars and trucks were 
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ng toner’ 39 percent greater than in 
nt df *pproximately 23 percent less 
gure a in 1987 and 29 percent less 
8.1 pepe? the all-time peak of 1929.” 
*brualy 

36, “0AN TELLS US that GM’s 


h and engineering activities 
been continued aggressively 


re “Ft the purpose of increasing its 


ond ney and developing new and 
ee yeul products. Since the low 
of ‘Tah, 0 the world depression, or 










ng toe, the corporation expended | 


i at "380804 for plant construction, 
westate and equipment, of | 
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The lights then traced 


(Continued from Page 1) 


which $37,049,442 was expended in 
1939. In those same six years $183,- 
054,629 went for special tools, dies, 
etc., of which $38,556,455 was spent 
in 1939 and applied principally to 
the corporation’s 1940 line of 
products. 

The chairman considers that the 
more important developments in 
GM cars for ’40 include the Hydra- 
Matic drive introduced by Oldsmo- 
bile, a combination of the liquid 
flywheel and fully automatic trans- 
mission that, he says, reduces 
driving to its simplest; the new- 
type safety glass plate window 
glass and the new Sealed Beam 
headlights. 

“In addition,” he says, “in sev- 
eral of the General Motors lines 
for '40 there have been added an 


extra and special models for those | ¢¢ 


who appreciate the ultra in design 
attractiveness and luxury. Although 
many items of cost have recently 
risen, selling prices have not been 
increased; in fact, some models 
list somewhat below the 1939 
range.” 
*-_ * * 

GENERAL MOTORS’ ascertain- 
able direct tax bill for 1939 was 
$101,884,000, approximately $57,500,- 
000 higher than it would have been 
under the 1929 tax structure. The 
difference represents the increased 
cost of government to the con- 
sumer and the General Motors 
Corp. In the ’39 tax bill is $5,953,000 
paid on products sold and in turn 
passed on to the consumers. 

* = * 


TOTAL EXECUTIVE manage- 
ment compensation was equivalent 
to 44 cents for each $100 of retail 
prices of the corporation’s pro- 
ducts, compared with 39 cents in 
1938. For each dollar of total pay- 
roll, total executive management 
compensation amounted to 2 cents, 
compared with 1% cents in 1938. 

For every dollar of business vol- 
ume, the executive management 
salaries consumed % of a cent. If 
there is added the effect of the 
bonus plan, executive management 
got 3/5 of a cent. This compares 
with % of a cent for 1938. 

And there are 370 executives re- 
ceiving salaries of $10,000 or more 
per annum. In the $10,000-$20,000 
group there are 290; $20,001 to 
$30,000, 46; $30,001 to $50,000, 12; 
$15,000 to $100,000, 6; $100,001 and 
over (none over | $200,000) a 


IT’S INTERESTING to note that 
the corporation’s investment in 
automobile dealerships, held by the 
Motors Holding division, amounted 
to $8,399,131 at Dec. 31, 1939, a 
decrease of $843,182 from the in- 
vestment of $9,242,313 at Dec. 31, 
1938. 

And during the year the Motors 
Insurance Corp., a wholly-owned 
subsidiary of General Motors, was 
organized. The newcomer insures 
automobiles financed by the Gen- 
eral Motors Acceptance Corp. in 
certain western states where the 
business was formerly carried on 


the six years ended Dec. 31,|by the General Motors Insurance 


Corp. 
x= * * 
NOT ONLY is Bill Hughson an 


BACKSTAGE work which must be carried on continually to 
public” automotive innovations are “right”? before they are introduced 

» is this cold-weather test to which the vacuum mechanism of 
et cabriolet was subjected during the development period. To 
otographically, a light bulb was placed on the front edge of 
and another at the end of the forward supporting frame, as 
t a signal, the camera shutter was opened, the car’s en- 
Claude Conklin, of the Chevrolet staff at the General 
, pulled the dash control which causes the motor vacuum 


the curves as the top was opening. As 


Wered position flashlights near the camera illuminated the 





















CLYDE RILEY, sone manager for 
Pontiac in Los Angeles, who has just 

m transferred to Pontiac’s 
Chicago zone, succeeding W. J. Mou- 
gey, new Pontiac advertising manager. 


automobile dealer but he typifies 
the “spirit of San Francisco.” Over 
the years he has been a leader in 
every big movement for the better- 
ment of the metropolis of Northern 
California. To him may be given 
great credit for the building of 
the two great bridges over the bay. 
He pioneered that movement. He 
also has been a Shrine potentate, 
served two terms as president of 
the San Francisco Automobile 
Dealers Assn. and on Mar. 7 he 
retired after having served three 
years as president of the Down 
Town Assn., which was formed 
after the “fire” that devastated the 
city in 1907 to clean up the left- 
over muss in the business center. 
He is such an active downtowner 
that the association gave him a 
dinner on his retirement and Dick 
Prosser was the toastmaster. 
a ck * 


HUGHSON WAS duck soup for 
Prosser, who, in the course of 
his speech declared that “it is not 
true that Bill Hughson is the old- 
est Ford dealer in the world. He 
is in mind and heart the youngest 
of them all. He is, however, the 
senior Ford dealer in the world, 
and, as you know, just recently 
celebrated the 37th anniversary of 
his Ford dealership in San Fran- 
cisco.” ee 


“SPEAKING OF Bill’s business 
career, I wonder how many of you 
know that this friend who is hon- 
ored here tonight could have been 
one of the world’s richest men 
but for the fact that his sense 
of loyalty did not permit him to 
take a flyer,” continued Prosser. 
“Here is the story as it was told 
to me, not by Bill, but by one 
of his oldest and dearest friends. 

“You know, of course, that prior 
to taking on his Ford dealership 
37 years ago, Bill was in business 
at Golden Gate and Van Ness as 
manufacturer’s agent handling bi- 
cycles and miscellaneous supplies. 
People were beginning to ‘count 
the Fords’ and after counting a 
few himself Bill got together a 
jackpot of $5,000 and went east 
to close with Henry Ford for a 
dealership. i 

“Whether it was that the $5,000 
in cash money looked mighty good 
to Ford, or whether Billy looked 
like a good partner for a budding 
manufacturing genius, or both, 
Mr. Ford tried to persuade Bill to 
forget the dealership, and invest 
the $5,000 in the Ford company. 
I understand Henry Ford’s theme 
song at that time was: ‘So did 
the Dodges, and the Couzens and 
the aunts.’ 

“But Billy was loyal to his local 
backers, and refused to use the 
$5,000 for anything but that coveted 
dealership. What price loyalty? 
You know the rest of the story — 
how Mr. Ford finally bought out 
the Dodge brothers and the late 
James R. Couzens, their initial 
investment of a few thousands in 
the Ford company bringing them 
all into the multi-millionaire class.” 


Asks Bids on Buses 


ST. LOUIS.—Purchase of 100 new 
buses is planned by St. Louis Public 
Service Co., which operates all street 
cars and buses here. Manufacturers 
will be asked to submit bids for buses 
using engines and drives of the gas- 
electric, diesel-electric, gas-hydrau- 
lic and diesel-hydraulic types rather 
than the conventional gasoline mo- 
tors and mechanical drives used in 
the company’s present equipment. 
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Dealers tell me « « winiam C Callahan 


(Continued from Page 3) 


bureaucracy. This was the aim of| aimed to restore harmony be- 


the Patman bill. - 

Fortunately the Patman bill 
seems to have met with little or 
no favor among the dealers of 
the United States. At the Wash- 


showing much heavier disfavor. 
this was written the count 
to “2 for.” 


xpected the 
Patman support might develop. 


Bit a Sour Apple 


ERE is still a likelihood, how- 
ever, that the bill may be en- 
tered in Congress, regardless of the 
vote, and it is not impossible that 
it would, if passed, extend the 
powers of FTC over all industries. 


There can be little question 
that NADA bit a sour apple 
when it cast its lot on the legis- 
lative side of the picture. And, 
of course, there were animosities 
developed between the pro and 
con factions within it. I do not 
think it is timely to discuss this 
phase of the question until hav- 
ing had further opportunity to 
consider the fluctuating emotions 
which permeated the gathering 
at Washington last week. Be- 
tween this association and the 
Automotive Trade Assn. Man- 
agers Assn., I cannot help but 
feel that the dealer viewpoint on 
the proposed FTC code was 
ably presented before the com- 
mission through both Donald 
Richberg and Charles Bishop. It 
is my understanding a program 
cuntulatnbasenedianiiaaeainameamaeaeaistanattamees 


Car Inspection 
Bill Passed by 
N. Y. Assembly 


ALBANY. — Compulsory semi- 
annual inspection of New York 
state’s 2,600,000 automobiles at a 
cost of 50 cents for each inspection 
is provided in the Rapp bill passed 
ie week by the Assembly, 113 

The commissioner of motor ve- 
hicles will license garages, one 
garage for each 500 cars, at an an- 
nual fee of $10 to make the inspec- 
tions, and the garages will retain 
the $1 which they collect each year 
from the car owners. 

Charges that the bill would leave 
the field “wide open to racketeer- 
ing” were made by Assemblyman 
Wachtel. He said he favored com- 
pulsory inspection but insisted that 
it should be carried on in state- 
owned or state-operated garages 
and not by private garages. 

The bill carries an appropriation 
of $100,000 to administer the law 
but Assemblyman Wachtel read a 
letter from Carroll E. Mealey, mo- 
tor vehicle commissioner, who ex- 
pressed the belief that the 
administration cost would run 
from $175,000 to $250,000. 


--keep Automotive 


tween the factions of NADA 
was worked out at Washington, 
under which a new committee— 


2 igun ae > 
composed of rman, 
Cincinnati; Lynn Snow, Chicago 
T. B. Attmore, North Carolina; 
William Mallon, Newark, N. J.; 
Herman Goodin, Huntington, 
Ind., and L. C. Cargile, Texar- 
kana, Ark.-Tex. Stanley Horner 
will be ex-officio. Dyke Cullum, 
former Washington representa- 
tive of NADA, has resigned and 
future activity in Washington 
will be handled from the Detroit 
headquarters. . a 


ERSONALLY I cannot help but 

feel that ATAM did a splendid 
job in co-operating with NADA in 
helping to obtain and interpret 
dealer opinion in regard to the 
proposed rules, as well as to help 
in presenting this opinion before 
the commission. I, for one, would 
like to see this co-operative spirit 
continued in the future. 


Demand Rises 
for Old Models 
of Used Cars 


CANTON, O.—The used car situ- 
ation in the greater Canton area 
in the two months has re- 
versed itself, a survey of leading 
dealers in the district discloses. 

Shortly after the first of the 
year, used car lots were over- 
stocked with models older than 
1937 and there was little or no 
demand for cars of this classifica- 
tion. Demand was for the later 
models, but at that time few were 
available. 


Today dealers are clamoring for 
used cars older than 1938, priced 
around $200 and $250, which are 
much in demand by factory work- 
ers who want something within 
this price range for transportation 
to and from employment. A car of 
this type has buyers waiting for 
it, dealers aver. 

Today’s situation, it is revealed, 
finds the local market brisk for 
new cars, with used car lots be- 
coming congested with models 
later than 1938, for which there is 
little call at this time. Annual 
buyers are contributing good 1939 
models to the lots, but prices are 
too high and they are not moving. 

The new car market is expected 
to continue good, so long as em- 
ployment locally holds its present 
pace. Outlook for the second 
a the same as the 

which was very satisf ; 

Dealers said that not =a 
years have there been so many 
good used car buyers at the pres- 
ent time, this being due largely 
to the desire of those wanting new 
cars, letting go of their late models 
and the tendency on the part of 
lots of buyers to extend themselves 
and buy a new car rather than a 
used job. 


Pete Wemhoff’'s Fourth D 
offers news of automotive ea 
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World’s Lowest Priced Full-Size Car Mak 
Perfect Companion To Medium Priced Li 


No wonder Willys sales are soaring! For Willys is getting 
dealers! Men who know the value of a fine franchise—g 
who are already successful dealers in other cars—are flock 
to Willys! Over 50% of all Willys dealers—old and n 
handle another, higher priced car! 


MORE EXCLUSIVE SALES POINTS! 


Willys is the only passenger car in the world carrying a 
Full Year or 100,000 Mile Guarantee, the only -car wit 
Gilmore-Yosemite Record of 30.05 miles per gallon, the 
car that is really “lowest priced.” These sales points are 
“ringing the bell” with the public. 

Why, this 1940 Willys has everything! Looks. Perform 
Comfort. Smoothness. Unbelievable economy of operati 
Speed. Dash. Roominess. Yet no other full-size passenger’ 
in the world costs so little. In most states Willys delivers f 
$100 to $170 less than the same models of even “All Thre 


SALES ARE DOUBLING! 


As long ago as last February, Willys had already sold ast 
cars as it made the entire previous model year. And sales vo 
is increasing daily. New dealers are constantly being at 
because they know that Willys is going places in a great, big 
What’s more, dealers are finding the new Willys 

potent business builder. Examine the delivered prices of t 
super-smart, powerful commercial cars—then figure what 
markets you could crack with such a truck on your floor! 


GET THE FACTS! 
Find out how you, too, can get your share of the big volume 
profits Willys is building for dealers from coast to coast! ¢ 
fill out and mail the coupon right now to President Joe F 


. President Joe Frazer of Willys-Overland Motors, Inc. approves the 
_° signature of Carl M. Haaser (left); President Hotel Super-Service 
_ Garage, Fremont, Ohio, who says: “This is just the. car I've 
always wanted to handle! The Willys 30 miles per gallon Gilmore- 
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Yosemite Economy Record appeals to my customers all right 
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